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MetoauuHi pekoMeHalli OpiEHTOBAaHI HAa BHUBYEHHSI KJIIOUOBUX MOKA3HUKIB €(PEKTHUBHOCTI
CRM-mapkeTHHTYy, METOIIB aHAI3y JAHUX Ta OLIHKH pe3yJbTaTHBHOCTI BUKopructanas CRM-cucrem,
a TaK0>X KOHUEMI[1i, IPUHLUIIIB Ta CyYaCHUX MiIXO0/1B 0 YIPABIIIHHS BIAHOCUHAMH 3 KJIleHTaMU. BoHu
CHpPSIMOBaHI Ha PO3BUTOK HABUYOK €(EKTHBHOIO YIpPAaBIIHHS MApKETUHIOBUMHU IpOLECAaMHU uepes3
iHTerpanito CRM-1HCTpyMEHTIB Ta MiABUILEHHS! KOHKYPEHTOCIIPOMOXKHOCTI O13HECY.

MeTtoauuHi peKoMeHJallii BKIIIOYalOTh: CTPYKTYPY Ta JIOT1KY MoOyA0BU TUCIUILIIHU; riocapiit
KIIFOYOBHUX TEPMIHIB; TECTU JJIsi CAMOKOHTPOJIIO, MEPENK 3aBJaHb JUIsl CAMOCTIHHOTO OIpaIlOBaHHS,
METO/IM HaBUaHHS Ta KOHTPOJIO 3HaHb, MOJITUKY Kypcy, KpUTEpii Ta METOIM OLIIHIOBAHHS, a TaKOX
MATaHHS, 1[0 BUHOCITHCS Ha MIJCYMKOBY aTecTallito. OKpeMo HaJaHO peKOMEH IaIlii MO0 IMiITOTOBKU
T€3 HAyKOBHX JIOTOBIiJIel, OCHOBHI BUMOTH 710 O(OpMJIEHHS CIUCKY JiTeparypu. HaBeneHno nepenik
PEKOMEHI0BaHO1 JIITepaTypu Uit onaHyBaHHs qucuuriiinu CRM-mapkeTHHr.

@ Jlep>xaBHUI YHIBEpPCHUTET 1HPOPMaIIHHO-KOMYHIKAI[IHHUX TeXHOIOT1H, 2025

@ Pomainenko Osnbra Cepriieaa, 2025
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HEPEIMOBA

CyvacHuil ©Oi3Hec mepexxuBae TpaHC(OpPMALIO0 Il BIUIMBOM LU(DPOBUX
TEXHOJIOT1H Ta 3pOCTAl0YMX OYIKyBaHb KIIE€HTIB. Y IbOMY KOHTEKCT1 BMIHHS €()EKTUBHO
YOPaBISATH BIJHOCMHAMM 3 KIIEHTaMU CTae KIro4oBuUM ¢aktopoMm ycmixy. Customer
Relationship Management (CRM) € He MPOCTO TEXHOJIOTIEI, & CTPATETYHUM I1AXO0I0M,
AKUU 103BOJIsiE O13HECY OyayBaTH JOBrOCTPOKOBI BIJHOCHHHU 3 KIIIEHTaMH, M1BULYBaTH
X JOSUTBHICTB 1 320€3MeuyBaTh CTAJIUM PO3BUTOK IMIIMPUEMCTRA.

Huctumnina "CRM-mapkeTuHr" cTBopeHa ajisi O3HAWOMIIEHHS CTYIEHTIB 13
CyYaCHUMH IMJIXOJaMH JIO YIPABIIHHS KII€HTCHKHMH BiJTHOCMHAMHU 3a JIOITOMOTOIO
CRM-cucrem, a Takox s (HOpPMYBaHHS NMPAKTHYHUX HABUYOK BUKOPHCTAHHS ITHX
CUCTEM Yy MapKETHHTOBIH JTisTIbHOCTI. BUBUEHHS Kypcy nonoMoske 3po3ymitu, ik CRM -
IHCTpYMEHTH  CHPHSIOTh JOCATHCHHIO KOHKYPEHTHHMX TIepeBar, ITiJIBUIECHHIO
e(eKTUBHOCTI MAPKETUHIOBUX KaMITaHii 1 pO3BUTKY KJIIEHTOOPIEHTOBAHOIO MiJIXOY A0
yHpaBiliHHS 013HECOM.

Y mporeci HaBYaHHS CTYJACHTH OMaHYIOTh 0a3zoBi mnpuHOunmu CRM,
(GyHKIIIOHAJIBHI MOMJIMBOCTI Cy4YacHUX CHCTEM, METOJIM TMepCcoHai3alii B3aemMoail 3
KJIIEHTaMHM, aHaJli3y JaHWUX 1 aBTOMAaTH3allii MapKeTHHToBUX mporieciB. Oco0auBa yBara
npuaisieTbes iHTerpamii CRM y MapKkeTHHroBy cTpaTerilo MiJNpUEMCTBA, aHATI3Y
MOKa3HUKIB €(PEKTUBHOCTI Ta OIIHIII PE3YJIbTaTUBHOCTI BIPOBAKEHHSI ITUX CUCTEM.

JluciuiutiHa BKJIIOYA€ TEOPETUYHUHN 1 MPAKTUYHUNA KOMIIOHEHTH, L0 CHPHUSIOTH
rapMOHIKHOMY PO3BHUTKY 3HaHb 1 HAaBUYOK. 3aBJAaHHSIM KypCy € HE JUIIe HaJlaHHS
TEOPETHUYHOI 0a3H, ajie i pO3BUTOK Y CTYJICHTIB YMIHHS aHAII3yBaTH AaH1, OpMYJTIOBATH
peKOMeHIaIlli Ta MPUHMAaTH YIIPaBIiHCHKI PIIICHHS B YMOBaX Cy4acHOTO PUHKY.

Ile# kypc cTaHe KOPHCHUM JJISl CTYACHTIB, K1 MParHyTh MoOyAyBaTH Kap €py y
chepi MapKeTHHTY, aHATITUKA a00 yIpaBJiHHS 013HECOM, a TaKOX ISl THX, XTO Oaxkae
OTMaHyBaTH Cy4acHI IHCTPYMEHTH B3a€MOJII 3 KIIIEHTaAMH, 0 BiJMOBIIAIOTh BUKIHKAM
I (POBOT EKOHOMIKH.



CYTHICTH CUSTOMER RELATIONSHIP
MANAGEMENT TA POJIb B MAPKETHHT'Y
ITITPHEMCTBA

IIJIAH 3AHSATTS
Cythicth Customer Relationship Management

OyukiioHanbHi cknanoBi CRM-pimens
MoxxnuBocti CRM-TexHOoI0T1#i B JISIBHOCTI MANPUEMCTBA
[Mpununu CRM-cuctem B MapKeTUHTY MAMPUEMCTBA

Oco06MBOCTI ypaBIiHHA MapKeTUHIOM Ha ocHOBI CRM-TexHoorii

®. o C
Iy e
BBy

IIMTAHHSA 111 CAMOKOHTPOJIIO

1. Yu ¢ CRM-cuctema HeOOXiTHOIO ISl KOXKHOTO Oi3HECY, Y4 BOHA aKTyajbHa
JIVIIIE JJIs1 IEBHUX Tary3en?

2. Slx CRM-cucremMu 3MIHIOIOTh IIOXIJ JO MapPKETUHTOBHUX CTpaTerii
MiPUEMCTRB?

3. Un wmoxyts CRM-cucremMu TOBHICTIO 3aMiHUTH TPaAMIiiiHI METOIU
VOPaBIiHHS BITHOCHHAMH 3 KIII€EHTAMU?

4. SIxi ronoBHI BUKIWKH BrpoBakeHHs CRM y BEIMKUX Ta MaIUX KOMIAHISAX?

5. SIx CRM-texHomorii gomoMaraioTh Yy TMEpCOHANI3AIll MapKEeTHHTOBUX
KaMmaHii?

6. Sxi CRM-dyHKIIIT € HABaKIUBIIIMMU IS TEICKOMYHIKAI[IHHUX KOMIIaHIKA?

7. Sk CRM-cuctemMu MOXYTh BIUIUBATH HA PIBEHD 33J0BOJICHOCTI KITIEHTIB?

8. Uu noctatapo BrupoBagutu CRM-cuctemy il yCHINIHOTO YIIPaBIiHHS
KIIIEHTCHKUMU BITHOCHHAMM, Y1 MOTPiOHI TOMATKOBI 3aX011?

9. Sk mTydHWI IHTENEKT BIUTMBA€E HAa pO3BUTOK cydacHnx CRM-cuctem?



10. ki pu3uKu Ta €TUYHI TPOOIEMHU MOKYTh BUHUKATH ITpU BUKOpHcTaHHI CRM-
TEXHOJIOT1H Y MapKETUHTY?

CUTYAIINHI 3ABJAHHS:

Cumyauyia 1: Bnposaodicennas CRM y menekomyHiKayiinii Komnanii

Kommnanis "TeleConnect", 1o Hajgae nmociayra MoOUIbHOTO 3B 3Ky Ta [HTEpHeTY,
3ITKHYJIAcs 3 MPpobJieMaMy HU3BKOI JIOSTTLHOCTI KJIIEHTIB 1 3pOCTat0u01 KUIBKOCTI BIIMOB
Big mignucok. KepiBHunTBo Bupimmio BrnpoBagutu CRM-cuctemy, 1mo0 Kpaiie
aHai3yBaTH MOBEAIHKY KJIIEHTIB Ta MePCOHATI3yBaTH MapKETUHIOBl KaMIIaHii.

¢ 3appanns:

Sxi ¢ynkuionansHl Moayiai CRM HeoOXiHO 1HTETpyBaTH sl BUPIIMICHHS L€l
npobiemu?

SIki MapKeTHHIOBI 3aX0/IM MOXHA pealizyBaTu Ha ocHOBI njanux CRM?

SIxi pu3uKM MOKJIUBI ITpH BipoBakeHHI CRM, 1 4K X YHUKHYTH?

Cumyauyia 2: Ilepconanizayia mapxemun2oeux kamnaniii 3a 0onomozoro CRM

Kommnanis "RetailSoft", mo 3aiiMaeThCsi OHIAWH-TIPOJIAYKaMH €JIEKTPOHIKH, X0Ue
MOKpaIuTH €()eKTUBHICTh MAPKETUHIOBUX KaMMaHINi Ta 301IBIIMTH YaCTKY TTOBTOPHHUX
nokynok. CRM-cucrema [103BOJII€E BIJICTE)KYBAaTH BIOJOOAHHSA KIIIEHTIB, 1CTOPIIO
MOKYTIOK Ta PIBEHb IXHLOT B3aEMOJIIT 3 OpeHI0M.

¢ 3apnanus:

Sx CRM MoOXe MONMOMOTTH y CTBOPEHHI MEPCOHATI30BAaHUX MPOIMO3UIIN s
KJTIEHTIB?

Sxi inctpymerTr CRM MOKHA BUKOPUCTATH ISl CETMEHTAITli CIIOKHBAYiB?

Ak aHami3 MOBEMIHKOBHX JIAHMX JIOTIOMOXE ITJIBUIIUTH  €()EKTUBHICTH
MapKETHHTOBUX 3aX0/1iB?

3anporoHyiTe cTpaTerito JosIbHOCTI Ha ocHOBI CRM -aHamiTuKy.

Cumyauia 3: CRM ma o6cnyzosyeanns KiicHmie

Kowmmasnist "SupportPlus", mo Hagae mocayru TeXHIYHOT TIATPUMKH, 3ITKHYJIACS 3
HETaTHBHUMHU BIATYKaMH MI0JI0 SIKOCTI 00ciyroByBaHHA. OCHOBHI CKapru KIII€HTIB
MOB’sI3aH1 3 TPUBAJIMM YacOM BIJIOBIZI OMEPATOPiB, HE3PYYHHM MPOIECOM IMOJTAHHS
3aMuTiB Ta HEEPEKTUBHUM BUPIMICHHSIM TPOOIIEM.

@ 3appanns:



Sx CRM-cuctema Moe MOKpPaIUTH 0OCITyrOBYBaHHS KII€HTIB?

Sxi pynkuii CRM 1onomMoxxyTh CKOPOTUTH Yac BIAMNOBII onepaTopiB?

3anpornoHyiTe 3axoau JUIS MIJBUINEHHS PIBHS 3aJ0BOJICHOCTI KIIIEHTIB 3a
nonomororw CRM.

Cumyauia 4: Aemomamu3zayisa mapkemunzosux npoyecie uepez CRM

Kommnanis "ECO Home", mo mnpopae eKoJIOTiYHI TOBAapH, IMparHe 30UIbIIUTH
3aJly4eHHs KJIEHTIB yepe3 email-MapKeTHHT 1 collialibHI Mepexi. MeHemkepu BIIALTY
MapKeTUHTY BHUTpayaloTh OaraTo yacy Ha pydHE YyOpaBiIiHHSA Oa3aMHu JaHUX Ta
CEerMEHTYBaHHSI KJIIE€HTIB.

¢ 3appanns:

Sxi CRM-1HCTpYMEHTH 103BOJISITH aBTOMATU3yBAaTH MapKETUHIOBI IIpoLecu?

SIxi mepeBaru aBToMaTu3anii email-MapKeTUHTY AJis MIABULIEHHS MPOJaXKiB?

Sk CRM-cucrema MoOXe I1HTErpyBaTUCS 13 COLIAJbHUMHU MepekaMu s
3aJTy4eHHS KIIEHTIB?

Cumyayia 5: Bnaue CRM na ympumannsa KiicHmie

Kommnanis "FashionTrend" mpomae onmsr onmaiiH, aje crocTepirae 3MEHIICHHS
noBTopHuX nokynok. CRM-aHamiThka mmokasalia, mo KIi€HTH HE IMOBEPTAIOTHCS IMiCIIs
MEPILIOTO 3aMOBJIEHHS, & PIBEHb B3a€MO/I1i 3 OpPEHI0M HU3BKUIA.

3aBnaHHs:

Ax CRM-cuctema MoXxe TOMOMOTTH Y BUPIIIIEHH] IPOOJIeMU YTPUMaHHS KITIEHTIB?

ki MapKeTHHTOBI 3aXOJW CIIIJI peali3yBaTH JJIsl MiABUIIEHHS PIBHS MOBTOPHHX
MOKYTIOK?

Sk cerMeHTallis KIIEHTIB MOXe BIUTMHYTH Ha pO3pOOKY ITporpam JOsUTbHOCTI?

3anponoHyiTe MeXaHi3M 3BOPOTHOTO 3B’S3KY JUJISl OIIHKH PIBHS 3a/10BOJICHOCTI
KJTIEHTIB.

TECTOBI 3ABJIAHA

A) ympaBiTiHHS B3a€MOBITHOCHHAMM 3 KIIIEHTAMU, TI€ TEXHOJIOTiS POOOTH KOMIIaHIi
Ha PUHKY, SIKa B 3HAYHINA Mip1 3aJICKUTH BiJ| TUITy PUHKY, BUYy Oi3HECY Ta iH .;

b) TexHomnoris ynpasmiHHS JOSIBHICTIO B YMOBaX KOHKYPEHIIIT;

B) cuctema, sixa cripsiMoBaHa Ha MOOYOBY CTIHKOTO Oi3HECY KOHIIEIIis 1 Oi3HeC
CTpATeTis, AAPOM SIKOi € "KIIE€HTO-OpIEHTOBAaHUM" TIiaXis;

I') Bci BapiaHTH BipHI.



2. Posmmdpyiite noustrss CRM:

A) Customer Relationship Management;
b) Customer Relationship Marketing;
B) Common Relationship Management;
I') Customer Recruiting Management

3. IligBuiieHHs: epeKTUBHOCTI O13HEC MPOoIIEeCiB, 30cepekeHux y "ppouT-odici",

CHPSIMOBaHUX Ha 3aJTyY€HHs 1 yTPUMaHHS KIIIEHTIB - Y MapKETUHTY, IPOJaxax, cepBicl i

00CIyroByBaHHI1, HE3AJIEKHO Bl KaHAITy, Uepe3 SIKUW B1I0YBA€ThCA KOHTAKT 3 KIIEHTOM

- IIcC:

A) ronosue 3aBaanHss CRM cuctemM B MapKeTUHTY;

b) mera CRM cucrem B MapKeTHHTY;

B) ocHoBHuit npunnun @yukiionyBandss CRM cuctem B MapKeTUHTY;
I') 3akon CRM cucteM B MapKETHHTY.

4. Meta CRM - nie:
A) aBToMartH3allig 013HeC-MPOIECIB B MAPKETHHTY, IIPOaxkax 1 00CIyroByBaHHI;
b) nmigBuienns epekTuBHOCTI O13HEC MPOIIECiB, 30cepexkeHux y "gppont-odici"”,

CIIPSIMOBAaHMX Ha 3QJIyYEHHS 1 yTPUMaHHS KJIIEHTIB - Y MApKETUHTY, MIPOIaXkax, CepBici i
00cITyroByBaHHI, He3aJI€KHO BiJ KaHAIy, Yepe3 sIKUi BiIOYBA€THCA KOHTAKT 3 KIIEHTOM;

B) nmoGynoBa crparerii B3a€MOBIJTHOCHH, sika 06 «padiHOBaHUX» 1 IepeBU3HAYATH

B3aEMUHU, 301IBIIYIOYH THM CAMUM iX IIHHICTb;

I') migBUIIEHHS KOHKYPEHTOCIIPOMOKHOCTI KOMIIaHI{ 1 301IbIIIEHHS TPUOYTKY, TaK

SK TPaBWIbHO MOOYJOBaHI BITHOCHHM, 3aCHOBAaHI Ha TMEPCOHAIBHOMY IMAXOAl [0

KOXKHOTO KJII€HTA, JO03BOJISIOTH 3aJdydyaTH HOBHUX KJIIEHTIB 1 JOTIOMAararOTh yTpUMAaTH

CTapuXx.

5. Illo He BimHOCUTHCA 10 QYHKITIOHATBHUMH CKIaqoBUMu CRM -pimieHs:
A) ynpaBiiHHS KOHTAaKTaMH;

b) ynpasninns yacowm;

B) 3BiTHICTB /U151 BUIIIOTO KEPIBHUIITBA;

I') ynpaBniHHS TeXHIYHUM 3a0€3MEYCHHSM MIAMPUEMCTBA.

6. IIpo siky ckinanmoBy CRM-pimens itne moBa: [auuii pyHkioHan 3adesneuye

peecTpaliito BCIiX BHJIB KOHTAKTIB 3 KII€HTaMH: OTPUMAaHHS 3aMOBJICHb BiJ KJIIEHTIB,

TeneOHHI TEpPEeroBOpPH, BIJACWIAHHS JIMCTIB 3 paxyHKaMHd 1 KOMEPIIHHUMUA

MIPOTIO3HUIIISIMU:

A) ynpaBiiHHS KOHTaKTaMu;
b) miarpumMka 1 00CIyroByBaHHS KIII€HTIB;



B) ynpasiniHHsS npoaaxamu;
I') ynpaBiiiHHS MapKETHUHIOM.

7. Ipo siky ckinanoBy CRM-pimens e moBa: CRM-cuctema noBUHHA 103BOJISITH
BECTH KaJeHAapHE MIaHYBaHHS KOHTAKTIB 3 KIJIEHTaMH JIJI1 KOXKHOTO CIIBPOOITHHKA,
MIIPO3LTY 1 KOMIIaHii B iyioMmy. HajaBatu MOKIIMBICTS CTBOPEHHS HAarajayBaHb, BUaul
Ta KOHTPOJIIO BUKOHAHHS JIOPYUYEHb, pOOOTH 3 €JIEKTPOHHOIO MOIITOI0 0€3M0CEPEIHBO B
CHCTEMI:

A) ynpaBiiHHS 4acoM;

b) inTerpartist 3 iHIIUMHU CUCTEMAMU;

B) nmponaxy no tenedony;

I') cunxponizariisi JaHUX.

8. Ilpo sxy ckmagoBy CRM-pimenp #ae mosa: Inrerpariis CRM-cucremu 3
IHTEepHET-CaiTaMi KOMIIaHIi Ta 1HIIMMHU BeO-T0JaTKaMH J03BOJISIE BUKOPHCTOBYBATU
[HTEepHET SIK OJJMH 3 OCHOBHHUX KaHAJIIB MPOJaXiB 1 00CTyroByBaHHS KIII€HTIB:

A) CHHXpOHI3aIlis JaHUX;

b) ynpaBiiHHS €eKTPOHHOIO TOPTiBJICIO;

B) iaTerpariist 3 iHIIUMH CUCTEMAMU;

I') yripaBiiHHS MOOUIBHUMU TIPOTAsKAMHU.

9. 1o mpunnunie CRM-pimiens BiTHOCUTBCS:

A) HasgBHICTb €IMHOTO CXOBHUIA iHGOpMaIii, 3BIAKK B OYyIb-SIKMM MOMEHT
JOCTYIIHI YC1 BIJOMOCTI IIPO yCi BUMAAKHA B3a€MO/IIT 3 KIIIEHTOM;

b) cunxpownizariis ynpaBiaiHHSI MHOXKHHHUMH KaHaJlaMHA B3a€MO/IIT;

B) mocrtifinuii anami3z 3i0paHoi iHdopmallii Mpo KIIEHTIB Ta MNPUWHITTS
BIJIMOBITHUX OPTaHi3aliiHUX PIlICHb;

I') Bci BiamoBiai BipHi.

10. Ho BunukHeHHs CRM sk pi3HOBHIY MEHEIXMEHTY TMPHU3BEIO KiIbKa
BaYKJIMBUX TEHICHIII:

A) 3cyB opieHTalii 6i3HeCy Bil TPAHCAKIIIMHOTO 10 MAPKETHUHTY B3a€EMOBITHOCHH;

b) mepexin B cTpaTerivHOMY CTPYKTYpyBaHHI KOMMaHii BiJl GyHKIIIN O MPOIIECIB;

B) po3BuTOK 1HIUBIAyIBHUX MapKETUHTOBHX ITiIXO/IIB;

') Bci BiAMmOBI I BipH.

11. o ©He BigHOCUTBCA 10 mepeBar BnpoBapkeHHS CRM cuctem Ha
I ITPUEMCTBI:

A) omnepatuBHE NPUUHATTS PIIIEHb 3aBASKUM CUCTEMaTu3alii JaHuX Ta
MIPUCKOPEHHIO X 00poOKHU



b) 3MeHIIeHHs KTIEHTIB TiANPHEMCTBA
B) Bucoka To4HICTb 3BITIB
I') mominiieHHs sIKOCTI 0OCITYyrOBYBaHHS.

12. I1lo BimHOCUTHCS 10 HEAOJIKIB BipoBaxkeHHs: CRM cucteM Ha NiaNpUeEMCTBI:
A) MABUINECHUHN 3aXUCT JaHUX

b) cknagHicTh BIPOBaIKEHHS

B) 3HMeHHS BUKOPUCTAaHHS MANEPOBUX JOKYMEHTIB

I') moniniieHHs sIKOCT1 0OCITYyTrOBYBaHHS.

13. IIpo sixmii npunuun CRM-cucteM B MapKeTHHTYy MiJIPUEMCTBA Wae MOBa -
BusnayeHHs TOro, XTO € CHOXMBayaMy KOMIAaHIi JacTh 3MOTY 3pO3yMITH KYIIBEJIbHY
MOJIeNIb KOKHOTO OKPEMOT'O KIIIEHTA'

A) InenTudikaris,

b) [HTepakTuBHICTD;

B) Qudepenianis;

I') Bigcrexxenns.

14. Ilpo sxuii npuaiun CRM-cucteM B MapKeTHUHTY MIANPUEMCTBA i€ MOBA -
Heo06xigHo 3HaWTH 10 KOXKHOTO CIOKMBaua 1HAWBITYyaTbHUN MiAX1Jd, 3BEPTAIOYUCH 10
CHUCTEM IIIHHOCTEH 1 MOTped KOKHOTO CIOKMBayYa:

A) InenTudikaris,

b) [aTepakTUBHICTE;

B) dudepentiaris;

I') BigcrexxeHns.

15. IatepakTuBHicTh sk npuHiun CRM-cucrem - 1ie:

A) Ilpono3uiiist crio)kuBayaM JOMOMOTH B aBTOMAaTHYHOMY PEXHUMI, 3a3/1ajIeriahb
IITOTOBAaHUX OJIOKIB TOBAPIB, JAHUX 1 MTOCIYT, SKi MOXYTh IIPEACTABIATH MIHHICTD JUJIS
KOHKPETHOTO KJII€HTA;

b) BusHaueHHs TOro, XTO € CIOXMBa4aM{ KOMIIaHIi JacTh 3MOTY 3pO3yMITH
KYIIBEJIbHY MOJIETTh KOKHOTO OKPEMOTO KITI€HTA,;

B) HeoOxigHo 3HaWTH J0 KOXHOTO CIIOKMBada I1HIWBIAYaJbHHM ITAXII,
3BEPTAIOUYHNCH JIO CHUCTEM IIIHHOCTEH 1 MOTPEeO KOKHOTO CITOKMBAYa;

I') [Io6 kpaime po3yMiTH CBOIX CIOXKBadiB, HEOOXiqHA (iKcarlis BCiX oneparii
KOYKHOTO KJIIE€HTA.
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KJIACH®IKALIIA TPAJHIIIHHHX CRM CHCTEM B
MAPKETHHTY.

IIJIAH 3AHATTAS
OcuosHi Buaun CRM-cucrem

Tpanumiiini onepariitni CRM
Tpangumiiini anamituadai CRM
Tpaaumiiini komnadopatusai CRM

Tpanumiiini kom6iHOBaHi CRM

IIMTAHHSA 1151 CAMOKOHTPOJIIO

1. Yu s3amumarotbes Tpamumiiini CRM-cuctemMu axTyalbHUMH B yMOBax
ndpoBoi Tpancopmariii?

2. Yu BapTO MajMM MiANPUEMCTBAM IHBECTyBaTH B JIoKaidbHi CRM-cucremu, un
Kpaiie oopaTy XMapHi pilieHHs ?

3. Sxi mepeBaru ta Hegomniku JokansHuX CRM nepen xmapaumu CRM?

4, Mk apamitmuai CRM 3MiHIOIOTH MiAXig 0 MapKETHHTOBHX CTpaTerii
KOMITaHi#?

5. SIxi pu3mku TOB’si3aH1 13 BIpOBaKeHHAM Tpamuiinaux CRM y Benukux
KOMIIaHisix?

6. Uu moxytp nokanbHi CRM 3a0e3meunTd Kpamuil piBeHb MepcoHami3alii
KIIIEHTCHKUX KOMYHIKaIIii?

7. Sk onepariitni CRM-cuctemu MOXyTh MiABAITUTH €(EKTUBHICTH TTPOJAXKIB?

8. Uu 3moxyrb CRM-cucTeMu IOBHICTIO 3aMIHMTH JIOACBKUH (akTop Yy
MapKETUHTOBUX KOMYHIKAITisX?

9. flke wmaitOytHe uyekae TpamuiiiHi CRM y TmOpiBHSHHI 3 XMapHUMH
pllIEHHAMU?
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CUTYAIINHI 3ABJAHHS:

Cumyauia 1: Bnpoeaodicennsa nokanvnoi CRM y komnanii

Kommnanis "TechCom" wmae 0a3y kiieHTiB, ska Hamiuye nonax 50 000
KOpHUCTyBauiB. Yepe3 XxaoTUyHE yNpaBiHHS IpOJakaMu KOMIIaHisl HE MOXKe €)eKTUBHO
00pOOJISITH 3asIBKU KITIEHTIB.

¢ 3appanns:

Axuit Tum CRM-cucremu 1OUUTBHO BUKOPUCTATH ISl onTUMIi3allii 613Hecy?

Sxi ocHoBHI ¢pyHK1Ii CRM OyayTh HallO1IbII KOPUCHUMU JJI1 KOMIaHI11?

Cumyauia 2: CRM ona agmomamu3sayii MapKemuH208uUx KAMNAaHill

Komnanis "EcoShop" 3alimaerhcsi mpomakeM exoToBapiB. Bona xoue
BukopuctoByBatd CRM 115 mepcoHaizariii MapKeTHHTOBUX KaMITaHiH.

< 3apnanus:

Axi moxyni CRM MOXyTh JOTIOMOT'TH aBTOMAaTU3yBaTH MapKETUHIOBI KaMITaH11?

Sx CRM-cuctema MOe TOIOMOT'TH CETMEHTYBATH KIIIE€HTIB?

TECTOBI 3ABJIAHA

1. IIlo rake CRM-cuctema?

A) Cucrtema ympaBiiHHs ¢iHaHCAMU

b) Cucrema yripaBiiHHS B3a€MOBITHOCHHAMHU 3 KITIEHTAMU
B) Cuctema ympaBiiHHS IEpCOHATIOM

I') Cuctema o0iky TOBapiB

2. Slka ocHoBHa meta Bukopuctanis CRM-cuctem?

A) 30inbIIeHHS] BUTPAT HA MAPKETUHT

b) IoninmeHnnst B3aeMoi1 3 KIIIEHTAMU Ta ITiIBHIICHHS iXHBO1 JOSIIBHOCTI
B) ABTromaru3ariist mporiecy BUpOOHHUIITBA

I') OntuMizariss BUTpaT Ha MaTepianu

3. SIke ocHOBHE 3aBmaHHs orneparioHabHoi CRM?
A) AHnani3 (p1HaHCOBUX MOKa3HUKIB
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b) ABTomMaTu3aiiis 613Hec-IIPOLIECIB, MOB'SI3aHUX 13 B3aEMOJIIEIO 3 KIIEHTAMU
B) Benenns Oyxrantepcbkoro o0miky
I') Po3poOka MapKeTUHTOBHX CTpATErii

4. SIxi ocHoBHI (yHK1IT onepanioHanbHoi CRM?

A) Bizyanizaiiis JaHUX Ta iX aHaJ13

b) Ynpasninus B3aeMoi€ro 3 KJIiEHTaMH, aBTOMAaTH3aIlis MPOAaXKiB Ta
MIITPUMKH

B) Po3poOka pexnamMHuX KamnaHii

I') OntuMizanis BUTpaT Ha BUPOOHUIITBO

5. SIxa ronoBHa QpyHkuis aHamiTuuHOi CRM?
A) 301p Ta anaini3 iHGoOpMAallil IPO KIIEHTIB
b) ABTomaTu3ailis nporecy npojaxy

B) Opranizanis ciyx0u MiATPUMKH KIIIEHTIB
I') KonTpoab 3a BuTpatamu

6. Skuil 13 HaBeAeHUMX IHCTPYMEHTIB HalyacTilie BUKOPUCTOBYETHCS
anamituunii CRM?

A) Mamunnae HaBuaHHA Ta Big Data

b) Cuctemu ynpaBiiiHHSI CKJIa0M

B) Byxrantepcrki nporpamu

I') ERP-cuctemu

7. SIxi naHi HaityacTime aHamizye aHagitnaaa CRM?
A) ®iHaHCOBY 3BITHICTh KOMMaHIi

b) IloBeninky Ta ynomoOaHHs KII€HTIB

B) 3anacu ToBapiB Ha ckiiagax

I') PiBens 3apo0iTHOT TUTATH CIIIBPOOITHUKIB

8. SIxa ocHoBHa Meta koiabopaTuBHOT CRM?

A) Onrumizarriss BApOOHUIITBA

b) IonimmenHass KoMyHIKaIlii MK BiJAilaMHd KOMIIaHIi Ta KIIIEHTaMU
B) Ympasninus dhinancamu

I') 3un>keHHs] BUTpAT Ha MepcoHal

9. Ski Bigmiim KOMITaHii Hailf9acTile BUKOPUCTOBYIOTh KonabopatusHy CRM?
A) Tinbku ¢piHAHCOBHI BT

b) Tinekm IT-Biaain
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B) Bci Binauuy, no B3aEMOAIIOTH 3 KJIl€HTaMHU (MPOAaxi, MATPUMKA, MAPKETHHT)
I') BupoOuuuuii Bigain

10. ki iHCTpyMEHTH HailyacTille IHTErpyrThes B kKonaboparusHy CRM?
A) ERP-cuctemu

b) Yaru, enexTpoHHa MOIITA, COLIAIbHI MEPEXK1, TeIePOHIs

B) Cucremu ynpaBiiHHS IEPCOHATIOM

I') KoHTpoap SKOCTI IpOayKIIli

11. IIlo Take kombiHOBaHa CRM?

A) IloenHaHHs omnepalioHadbHOI, aHAIITUYHOI Ta koslabopaTuBHOi CRM
b) CRM, opieHTOBaHa TUIBKK HA aBTOMATHU3AII1I0 MPOTAXKIB

B) BuxumouHo cuctema 300py gaHUX

I') CRM pans ynpasiniHHs GpiHaHCAMU

12. Slka ocnoBHa nepeBara kom0iHoBaHOi CRM?

A) By3sbka cnernianizaiis

b) KommuexcHuii miaxia 10 ynpaBiiHHS KIIEHTaMU
B) BukopucrtanHs TUIBKY aHAIITHYHUX (PYHKITIH
I') Opienralrist TIILKY Ha BETUKI KOMITaHI11

13. Yomy xombinoBaHa CRM miaxoauTh i BETUKUX KOMMaHINA?
A) Bona noeanye Bci ocHoBHI B CRM B ogHOMY pillieHH]

b) Bona BUKOPHCTOBY€ETHCS TUTHKH JIJISI BEJIMKUX KOMITaHIH

B) Bona 3amintoe ERP-cucremy

I') Bona anamnizye Tiabku (iHAHCOBI TOKa3HUKHU

14. SIkuii 13 HaBeICHUX BapiaHTIB € MPUKIIaIoM koMOiHOBaHOT CRM?

A) Cucrtema BHKIIOUHO JJISI aHATI3Y JaHUX

b) Cucrema, mo BKIIOUAa€ aHANITUYHI, OIMEpaIllOHANIbHI Ta KOMYHIKAIIHHI
MO>KJIMBOCTI

B) ERP-cucrema

I') Byxranrepcbka nporpama

15. Ski kommaHii Haii9acTie BUKOPUCTOBYIOTH KoMOiHOBaHi CRM?
A) Tinbku HEBENMUMKI CTapTaH

b) Benuki kopriopariii Ta cepeHi mianprueMcTBa

B) Tuinbku ¢dinancoBi opranizaiii

I') Tinbku po3apiOHI Mara3uHu

14



KIIACH®DIKALIIA CYYACHHX CRM CHCTEM
B MAPKETHHTIY.

IIJIAH 3AHATTA
Knacudikaris cysacaux CRM-cuctem

Amnanitnuai CRM: 36ip 1 aHani3 1aHUX IpO KIEHTIB.

[Tonymsipai CRM: mepeBaru Ta HeJ0JIIKU 3aCTOCYBaHHS B YKpaiHi

@/ XMmapHi CRM: nepeBaru Ta HeJIOJIKH.
@/ Mixuapoaui CRM: HaliO11b111 €PEeKTUBHI PIILICHHS

20
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IIMTAHHSA I CAMOKOHTPOJIIO

1.Yn wmoxe CRM TmOBHICTIO 3aMIHUTH TpPAJMIIIHI METOAW YIIPaBJIIHHS
KJIl€EHTaMu?

2. Sxi nepearu xmapaux CRM mopiBHSHO 3 JIOKaJIbBHUMU ?

3. Uu cripaBni CRM-cucteMa € HeoO0XiqHOIO JUTsl Majioro Oi3Hecy?

4. Sflxk CRM BmiMBae Ha mepcoHalizalio MapKeTUHIOBUX KaMIaHii?

5. Uu moxyts CRM-cuctemMu HEraTUBHO BILIMBATH HA JIOBIPY KIIIEHTIB uepes 30ip

MEPCOHAIBHUX JaHUX?
6. SIx aBromaTu3aniss CRM moske BIITMHYTH Ha MailOyTHE MapKETHHTY ?

= CATYALIVHI 3ABIAHHA:

A1

F’Sucﬁon on S}n.a’tional Ex‘ercs;es
Cumyauia 1. CRM ona 3pocmarouozo 6iznecy
Kowmmanis, sika 3aiiMaeTbes Mpo1askeM KOCMETUKH, TaHye BrnpoBaauT CRM mis

aBTOMAaTH3allii MAPKETHHTOBUX KaMITaHii Ta MOKPAIICHHS KOMYHIKAIlli 3 KITIEHTaMH.

¢ 3apnanus:
ki krouoBt pyskuii mae mictutu CRM aiist iboro 6131ecy?
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SAx BopoBamxeHHs CRM Moxe BIUIMHYTH Ha €(QEKTUBHICTh MAapKETHHIOBUX

KaMmaHii?
SIKi pU3MKHM MOKYTh BUHUKHYTH MPH 1HTErpauii cucreMu?
DopMa BUKOHAHHSA:
Po6oTa B rpymnax (0OroBopeHHs Ta Mpe3eHTallisl BACHOBKIB).

Cumyauia 2. Ilpooaremu enposaorcenns CRM

Kommnanis 3anpoBaguina CRM, ane crniBpoOITHUKM MapKETHHTOBOI'O BIJILTY HE

XOYyTh HEIO0 KOPUCTYBATUCS, OCKUIBKH BOHA 3JAETHCS CKJIAJHOIO Ta HE3PYUHOIO.

¢ 3appanns:
Sk MoTHBYBaTH KOMaHAy BUKOpucTtoByBaTH CRM?

SIKi pilIeHHs IOMOMOXKYTh a1aNTyBaTh CUCTEMY M HOoTpedu Oi3Hecy?

Yu Bapro 3MiHioBaT CRM um Kkpailie HaB4aTH NepcoHan?

TECTOBI 3ABJJAHA

1. SIxe ocHoBHe nipu3HauyeHHsT CRM-cucteM y MapKeTUHTY?

A) Yrpasninas ¢iHAHCOBUMHU IMOTOKAMHU KOMITaHi1

b) OnTtumizamiss mnporeciB  B3aeMOAll 3  KJIIEHTAMU Ta
MapKETUHTOBHUX KaMMaHi!

B) KonTpoas axocTi BUpOOHHUIITBA

I') YpaBiiHHs BHYTPIIIHBOIO JOKYMEHTAIIEIO

2. Sxi icHytoth ocHOBHI T CRM-cuctem?

A) Orneparriiiai, aHaTITHYHI, KOJAOOpAaTHBHI, KOMIUIEKCHI
b) byxrantepchki, (hiHAaHCOB1, MAPKETHHTOBI

B) Owunaiin, oduaiin, xmapHi

I') CrannaptHi, iHHOBaIIiiHI, IHTETPOBaHI

3. Illo € romoBHOMW ¢yHKIiE0 onepaltiinoi CRM?
A) Anani3 puHKY Ta KOHKYpPEHTIB

aBTOMAaTH3aIlsd

b) Asmrtomarmzaiiis B3aeMozii 3 KIIEHTaMH, YMOPaBIiHHA NpoAaKamMH Ta

M ITPUMKOFO KITIEHTIB
B) Po3poOka ¢dhiHaHCOBUX IIPOTHO31B
I') OnTumizartist JOTICTUKH Ta CKIady

4. Yum anamitnuna CRM BinpizaseTses Bif iHmux tunie CRM-cuctem?
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A) Bona 30upae, 00poOisie Ta aHamizye iHGOpMaIil0 MPO KIIEHTIB s
MIPOTHO3YBaHHS IXHBOI MOBEATHKH

b) BoHa BUKOpUCTOBYETHCS TUIBKM BEIMKUMH KOPIIOPALISIMU

B) Bona npaiioe 6e3 iHTerpatiii 3 1HIIMMH CUCTEMaMHt

I') Bona opieHTOBaHa nuIlle Ha COLIAIbHI MEPExi

5. Ska ronoBHa ¢yHKIIis KogabopatuBHOT CRM?

A) Anani3 e(heKTUBHOCTI pEeKJIAMHUX KaMMaHii

b) IlokpameHHs KOMyHiKallii MK PI3HUMHU BIIIIJIaMU KOMITaHIl Jis CHUIBHOL
poOOTH HaJ KIIIEHTaMU

B) ®opmyBanHs piHAHCOBUX 3BITIB

I') CTBOpeHHsI KOHTEHTY AJIs COLIaIbHUX MEPEeK

6. Y yomy nepeBara xmapHux CRM-cucrem?

A) Bonu He noTpeOyroTh BCTAHOBJICHHS Ha JIOKAJbHI CEpBEPH 1 IOCTYTIHI 3 Oy/1b-
AKOTO MpUCTpoo 3 [HTEepHETOM

b) Bonu npaiftoroTh TIILKHU JJ1s1 BETUKUX KOMIIAHIN

B) Bonu He nmoTpeOyroTh OHOBIIEHHS

I') Bonu He miATpUMYIOTh IHTETPAIIIIO 3 IHIITUMHU MMPOTPaMaMu

7. Slkuii npuxnan gokanbHo1 CRM-cuctemu?
A) Salesforce

b) Microsoft Dynamics 365 (JtokanbHa Bepcis)
B) HubSpot

I') Pipedrive

8. SIxi CRM-cucteMu Haifgacriiie BUKOPHUCTOBYIOThCS y MajoMy Oi3Heci?
A) Ipoctimoro ¢yukiionany, Taki sk Zoho CRM, Pipedrive

b) Buxntouno ananituaai CRM

B) Tinbku konabopatusai CRM

I') Jlnmre criemianizoBani st piHAHCOBOTO CEKTOPY

9. Slka CRM-cucrema Haiikpaiie MiAXOAUTh [JIsi MiANPUEMCTBA 3 BEIUKUM
BIJIJTTOM TTPOJIaKiB?

A) Bitrix24

b) Facebook Business Suite

B) Canva

I') Photoshop

10. Ilo Take Social CRM?
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A) CRM-cuctema, sika IHTETPY€ETHCS 13 COIIAILBHUMH MEPEXKAMU JIJISI BIACTEKEHHS
B3a€MO/IIT 3 KIIEHTAMU

b) Cucrema nns ynpapiiHHA (piHAHCOBUMU oNepalisiMU KOMIaH11

B) CRM 151 BHYTPIIIHBOTO TOKYMEHTOOOITY

I') [Inatrpopma 1t ynpaBiaiHHS BUPOOHUYHUMH MpOIIECaMu

11. Axi CRM-cucremu 103BOJISIOTH 3/1IHCHIOBATH aBTOMATU3ALI110 MAPKETUHT OBUX
KaMMaHii?

A) HubSpot, Salesforce, Marketo

b) Adobe Photoshop, Figma

B) WhatsApp, Telegram

I') Windows Media Player, VLC

12. Slxk CRM nonomarae mokpamuTyd MapKeTUHTOB1 KaMIlaHii?

A) ABTOMaTH3y€E KOMYHIKAIT 3 KJIIEHTAMH Ta aHAJI3Y€ iXHIO TOBEAIHKY

b) Yupagnsie ¢pinancoBumu onepaiissMu KoOMrnaHii

B) Buxmitouno 36upae iHdopmariito mnpo KOHKYpeHTIB

I') BukopucroByeThes nuiiie Jyist 30epirants TeaeOHHIUX HOMEPIB KIIIEHTIB

13. Sxuit 3 HaBeaeHux mnoka3HUKIB CRM BUKOpPHUCTOBYETbCS ISl OIIIHKHU
e(heKTUBHOCTI MAPKETUHTOBUX KaMIIaHii?

A) ROI (Return on Investment)

b) BapricTh opennu odicy

B) Cepenns kinbKicTh pOOOYHMX TOAUH

I') JloB>krHA 3BITIB IIPO MPOIAXK]

14. Illo take Lead Management y CRM?

A) Ilponec ynpaBiiHHS TOTCHIIIHHUMHE KII€HTAMHU, B1Jl 300py KOHTAKTIB JI0 iIXHBOT
KOHBepCIi y TTOKYTIIiB

b) Yopasninas ¢inaHCcOBUMHU ONEpaIlisiMU

B) Meton cTBOpeHHS peKIIaMHUX MaTepiaiiB

I') Crioci6 Bimbopy mepcoHamy

15. SIxa ronoBHa BiAMiHHICTH KoMIUIeKCHOT CRM-cuctemu?

A) Bona noennye QyHKIIT onepaniifHoi, aHaTITHYHOI Ta KomaboparusHoi CRM
b) Bona BUKOpHCTOBYETHCS TUTBKU B OAaHKIBCHKOMY CEKTOPI1

B) Bona He noTpeOye iHTErpanli 3 IHIIMMU CUCTEMaMHU

I') Bona ¢dyHkI10HY€ nuine B pexumi oduiaitn
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YIIPABJITHHA MAPKETHHI OBHMH
KAMIIAHIAMMHA 3A /[OIIOMOI OFO CRM

IIJIAH 3AHATTSA
CRM-incTpymeHTH A email-MapKkeTUHry.

[Tepconanizariisi KoMmyHikailii 13 krieHTamu 3aBasku CRM.
Buxopucranns CRM y comianbaux Mepexax (Social CRM).
ABTOMaTH3aIlis MAPKETUHTOBUX KaMIaHii (aHamiTuka, A/B TectyBanHs).

Ponr CRM vy migBuIleHHI KOHBEPCIT Ta 3ay4eHOCT] KIT1€HTIB

IIMTAHHSA I CAMOKOHTPOJIIO

1. Yu moxyts CRM-cucTeMu MOBHICTIO 3aMIHUTH MapKETOJIOTIB y TUIAaHYBaHHI
KaMITaHii?

2. Ywu e nmepconamizaiis B CRM-MapkeTHHTY HEOOX1HICTIO YH TTPOCTO TPEHAOM?

3. UYwu BapTO KOMIAHISIM TOBHICTIO aBTOMAaTH3yBaTH KOMYHIKAIIit0 3 KJII€HTaMH?

4. Slx CRM cnpusie miABUIIICHHIO KOHBEPCIT Ta 3HUKEHHIO BUTPAT HA MAPKETUHT?

5. SIki OCHOBHI BUKJIMKH OB’ s13aHi 3 iHTerpaniero CRM y cormianbi Mmepexi?

6. UYwu moxyre CRM-KkaMItaHii cTaTy HaB’ I3TUBUMU JIJIS1 CITOKUBAYiB?

7. Sk CRM pomomarae CerMeHTYBaTH KIIEHTIB 1J1s1 €EKTUBHUX MaPKETUHTOBHUX
KaMmaHiin?

8. Um moxmmBe edektuBHe BukopuctanHsi CRM nns manoro 0Oi3necy 0e3

3HaYHUX (PIHAHCOBUX BKJIAJCHB?

CATYALIVHI 3ABIAHHA:

Cumyauia 1. Buoip CRM ona cmapmany
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Kommnanis-crapran, 1mo 3aiiMaeTbCs MPOJAXKeM E€KO-POAYKTIB, IUJIaHY€
BripoBaauT CRM-cuctemy asis ynpaBiaiHHS MapKETUHTOBUMHU KaMIIaHISIMH Ta B3a€EMOI11
3 KIleHTaMu. BracHuku He MaroTh nocBiay podotu 3 CRM, Tomy He 3HAIOTh, SIKY
CUCTEMY OOpaTH.

< 3aBnanns:

Busnaure ocHoBHi BuMoru 10 CRM-cuctemu aiis nporo 6i3Hecy.

3anpononyite 2-3 Bapiantu CRM-cucrem (Hanpukian, HubSpot, Bitrix24, Zoho
CRM) i nopiBHSHTE iX.

OO6rpynTyiite BUOIip HailOuTb miaxoasamoi CRM Ta nosicHITh, Ik BOHA JI0MIOMOKeE
aBTOMaTU3yBaTH MAaPKETUHIOBI MPOLIECH.

Cumyauin 2. Aémomamu3zayisa email-mapkemunzy

Kommnasis, 1110 3aiiMaeThecsi OHJIalH-TIpoIaXkeM oasry, mae 6a3zy 3 10 000 kiieHTIB,
ane BIAKpUTTS email-po3cuiok nyxe Husbke (mume 10%). CRM-cuctema no3Bosnsie
HaJaIITyBaTH TEPCOHAII30BaHI PO3CHIKH, CETMEHTAIlII0 KIIEHTIB Ta aBTOMAaTHU3allil0
JIUCTIB.

< 3apnanus:

3anponoHyiTe CTpaTerito MiABUIICHHS e(QEeKTUBHOCTI email-MapkeTuHry 3a
nornomoror CRM.

Ax cermenTyBaTH KiieHTIB Yy CRM, 11100 3po6uTH pO3CHIIKY €(hEeKTHUBHINIOW?

Axi A/B TecTr MOXKHA TIPOBECTH JJIsI TIOKPAIIIEHHS BIAKPUTTS JIUCTIB?

Cumyauyia 3. Buxopucmanna CRM ona Social Media Marketing (SMM)

Manuii 6i3Hec, 10 3alMa€eThCs TOCTABKOIO KaBH, XOUe MOKPAIIUTH B3a€EMOJIIIO 3
KIIi€EHTaMH y comanbHuxX Mmepexax (Instagram, Facebook). Bonu orpumyrors Garato
3alUTaHb y JUPEKT, ajie 4aCTO BIAMOBIAAIOTH 13 3aTPUMKOIO, 110 MPU3BOAUTH 10 BTPATH
KJTI€HTIB.

& 3apnanns:

Sx CRM Moke T0mOMOTTH aBTOMAaTH3yBaTH 00pOOKY 3amuTIB 13 cOIMepex?

Sxi ¢pynkuii Social CRM BapTo BUKOPHCTOBYBATH TSI IOKPAIICHHST KOMYHIiKaIii?

Sxi metpuku ciifg BiactexxyBatu B CRM, mo6 ominnti eheKTUBHICTh pOOOTH 3
KIIl€EHTaMu?

Cumyauia 4. Onmumizauin pekiamuoi kamnauii 3a 0onomozorw CRM

Pexiamuaa kammanis B Google Ads crpsiMmoBaHa Ha 3aidydeHHS HOBUX KITIEHTIB Y
cdepi nocraBku 1ki. CRM-cucrema mokasye, mo 6arato KOpucTyBadiB MEPEXOASITh HA
CalT, aJie KOHBEPCisl B 3aMOBJICHHS 3QJTHINIAE€THCS HU3BKOIO.

& 3appanns:

Ax CRM moxe J0OMOI'TH BUSIBUTH TPUYMHHU HU3BKO1 KOHBEPCIi?
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SIKi MapKeTHHIOB1 TOKa3HUKY CJI1JI IPOAHAIIIZYBAaTH?

Sxi aii caia BXKUTH JUTsl TOKPAILEHHS pe3yIbTaTiB KaMITaHii?

Cumyauyia 5. CRM ma ympumannsa Kiienmie

Benuka KiUIBKICTh KIIEHTIB (DITHEC-LIEHTPY BIJAMOBISETCA MPOJIOBKYBAaTU
nianucky micns nepuioro micsisg. CRM-cucrema ikcye Bci B3aeMoii 3 KIIIEHTaMHU, iXH1
3alMTH Ta PIBEHb 3a/10BOJICHOCTI MOCIYTaMU.

¢ 3appanns:

Sx CRM ponomMosxe aHaii3yBaTh NPUYMHH BIATOKY KIIIEHTIB?

SAxi mepcoHaNi30BaHI CTpaTerii MOXHa 3alpoNOHYBaTH [JIs  IMiABUIICHHS

JIOSUTBHOCTI KIIIE€HTIB?
SAxi aBTOMaTM30BaHI KOMYHIKAIlli MOXKHa HanamTyBaTd (email, SMS, push-

MTOB1IOMJICHHS )?

TECTOBI 3ABJIAHA

==
1. SIka ocHoBHa ¢yHKIiss CRM y MapKETHHTOBUX KaMITaHIsuX?
A) Yrpasninas (GiHAHCOBUMH OTepallisiMu
b) ABTomaTu3zariis B3aeMo/I1i 3 KJIi€HTaMH Ta MIEPCOHANI3AIlIT KOMYHIKAIIii
B) Opranizaiiis BHyTpIlIHIX 3yCTpidei criBpOOITHUKIB
I') Benennst 6yxrantepchbKoro 00Ky

2. Sxuit CRM-iHCTpyMEHT HaWJacTillle BUKOPUCTOBYETHCS JUIsl aBTOMAaTH3allil
email-mapkeTunry?

A) HubSpot

b) Photoshop

B) Windows Media Player

I') Trello

3. o Take Social CRM?

A) CRM-cucrema, sika IHTETPY€ETHCS 13 COIIaTbHUMU MEPEKaMU 1T MOHITOPUHTY
B32€EMOJTIT 3 KITIEHTAMH

b) Cucrema nnst hiHaHCOBOTO aHai3y KOMIIaHii

B) Metona po3po0Ku KOHTEHTY JIJISI COIMEPEK

I') CRM, 1110 BUKOPUCTOBYETHCS BUKITIOYHO /TSI email-MapKkeTHHTyY

4. o Take A/B TecTyBaHHSl y MapKETUHIOBUX KaMIIaHisIX?
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A) Anani3 noBeAIHKA KOHKYPEHTIB

b) [lopiBHSAHHS JBOX BapiaHTIB KOHTEHTY JJIsl BUSHAUEHHS OLIbII €()EKTUBHOTO
B) Po3noain ki1i€HTIB 3a KaTeropisiMu

I') BunankoBuit BUOip peksiaMHOTO MaTepiany

5. Slxe Bu3HaueHHs BianoBigae Tepminy "Lead Scoring"?

A) BusHaueHHA NPIOPUTETHOCTI MOTEHLIMHMX KJIEHTIB Ha OCHOBI IXHBOI
B3a€MO/IIT 3 KOMIIaHIEO

b) Ilponec popmyBanHS peksiaMHOTO OOIKETY

B) Meroa nnanyBaHHSI KOHTEHTY JIJISl COLIMEPEK

I') dinancoBa oIiHKa AiSTILHOCTI KOMMaHI1i

6. SIxk CRM nonomarae y niABUIIEHHI KOHBEPCii?

A) ABTOMaTH3y€ KOMYHIKAIlli Ta IEPCOHAII3Y€ MPOTMO3HUIIIT JJIs KIII€HTIB
b) BuxopucToByeThCS HIIIE sl 3BITHOCTI

B) 3amiHtoe MeHeKEPIB 3 IPOIAKY

I') Bukonye ¢inancosi onepariii

7. SAxi CRM-cucteMn HaOUIBII MOMYJISPHI JUIS YIPABIIHHA MapKETHHTOBUMH
KaMIaH1IM#?

A) HubSpot, Salesforce, Bitrix24

b) Microsoft Word, Excel, PowerPoint

B) WhatsApp, Viber, Telegram

I') CoreIDRAW, Adobe Photoshop

8. SIxe 3aBnannsa BukoHye CRM y corianbHux Mepexax?

A) Bixacrexxye B3aeMOJiI0 KIIEHTIB 13 OpEeHIOM Ta aHalI3ye TOBEHIHKY
KOPHUCTYBayiB

b) BukopuctoByeThCs Hiie Jyisl TUIaHYBaHHS OFO/IKETY

B) [lo3Bouisie penaryBat BileOKOHTEHT

I') BukopuctoBy€eThCS JHIIIE JUTsI CTBOPEHHS PEKIaMHUX OaHepiB

9. SIxuit MOKa3HUK BUKOPUCTOBYETHCS TS OIIHKH €(DeKTUBHOCTI email-kammaHii B
CRM?

A) Open Rate

b) Return on Investment (ROI)

B) TpuBanicTs 3aBaHTa)KEHHS CAUTY

I') Yac neperusiny Bizieo

10. Ilo Take mapkeTrHrona apromaruzaiis y CRM?
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A) BukopucTaHHs NpOrpaMHUX IHCTPYMEHTIB JUIsl aBTOMAaTUYHOTO BHKOHAHHS
MapKETUHTOBHUX 3aBAaHb

b) ABromatuunuii nia0ip (iHAHCOBUX PIllIEHb

B) I'enepariist torotumniB koMmnaHii

I') [InanyBaHHs 3ycTpiuen

11. Slx CRM nomnomarae nepcoHai izyBaTu KOMYHIKAIliIO 3 KJI1€EHTaMU?

A) Amnanizye ixHi onepeaHi B3aeMOJIli 3 OpPEHIOM Ta HaJaIlITOBYE TapreToBaHi
MIPOTO3UIIi1

b) Bignpasnsie o1HaKOB1 MOBIAOMJICHHS BCIM KIIIEHTaM

B) BukopucroByeThcs nuiiie st 00poOKH 3aMOBJICHb

I') KonTposmtoe BuTpaT Ha pexjiaMmy

12. SIxe 3HaYeHHs1 Mae cerMeHTarlis kiieHtiB y CRM?

A) Jlo3Bomisie rpynyBaTh KIIEHTIB 32 NMEBHUMH KPUTEPISIMU M €()EKTUBHOTO
TapreTUHTY

b) ABTOMaTHYHO BH1aJisi€e HEAKTUBHUX KIIIEHTIB

B) Buznauae ¢ginancoBuit ctaH KoMmnaHii

I') BukopucToBY€EThCS JIHIIIE Y BETUKUX MIATPUEMCTBAX

13. SIxe ocHOoBHe npu3HadyeHHs push-croBimens y CRM?

A) MuTtteBo iHGOPMYBATH KIIIE€HTIB PO aKIIii, HOBI IPOIO3UITIT a00 BaXKJIMBI1 MOI11
b) KontpomntoBaTu ormiaty ToBapiB

B) Bignpansatu 1okyMeHTH 10 OyXranrepii

I') IlnanyBaT po3kiiaj CriBpOOITHHUKIB

14. SIxa meta Bukopuctanass CRM y MapkeTUHToBi# aHATITHII?

A) 36ip 1 aHaui3 TaHUX JJIs MOKpaIEeHHs €(DeKTUBHOCTI MAPKETUHTOBUX KaMIIaH1!
b) ABTomatnune dhopmyBaHHS (iHAHCOBUX 3BITIB

B) Po3poOka nu3aiiny pekiaMHUX OaHepiB

I') CtBopenHs TeKCTiB /it email-po3cuiok

15. o Take Retargeting y CRM?

A) MeTtoa MOBTOPHOTO 3alTy4eHHSI KOPUCTYBAYiB, sIKI B3aEMOJIISITN 3 OpeHIOM, aJie
HE 3/1ICHUIN TIOKYTIKY

b) Anani3 eeKTUBHOCTI comMepek

B) ®inancoBuii ayuT KOMITaHii

I') MeTo1 cTBOpEHHS HOBUX MPOIYKTIB
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CRM-AHAJIITHKA TA OLIHKA EQEKTHBHOCTI
MAPKETHHIT'Y

IIUIAH 3AHATTA
Mertpuxu Ta KPI 8 CRM-mapketunry (CLV, CAC, NPS, churn rate).

Amnani3 noBeiHku kiieHTiB uepe3 CRM-cucremy.

Buxopucranns Bl-inctpymentis y CRM-ananituiii.

[Iporno3yBaHHs MPOIaXIB 1 epcoHaI3als npomno3uiliil uepe3 CRM.
[arerpaniss CRM 3 ananituuaumu cucremamu Google Analytics

? 0

SELF-
ASSESSMENT

LEARNING

IIMTAHHSA 1151 CAMOKOHTPOJIIO

nnnnnnnnnn

1. ki KPI € kmtouoBumu 17151 oinku epektuBHOCcTi CRM y mMmapkeTunry?

2. Un MOXHa TOBHICTIO MOBIPSATH MPOTHO3YyBaHHIO mpoaaxiB uepe3 CRM-
cucreMu?

3. Sxi pusuku mow’s3aHi 3 iHTerpamietro CRM 13 30BHINIHIMH aHATITUIHUMHU
mathopmaMu?

4. Yu Bapro 0i3Hecy iHBecTyBaTH B Bl-incTpymentu niist CRM-anamituxu?

5. Sk mpaBUIIbHO OalaHCYBaTH M1 aBTOMAaTH3aI1€10 MAPKETHHTOBUX TIPOIIECIB 1
KUBOIO KOMYHIKAIII€I0 3 KIIIEHTaMu?

6. Ywm 3aBxau nepconamizaris yepe3 CRM Bene 10 301IbIICHHS MTPOTaKiB?

7. Slki mpobieMu MOXKYTh BUHUKATH IIiJl 9aC aHAJI3y BEIHKUX OOCSTIB JaHHUX Y
CRM?

8. Sx mTyuynuit iHTenekt 3miHoe CRM-aHamiTiKy Ta TPOTHO3YBaHHS
MapKEeTUHTOBUX KaMMaHin?

9. ki Bl-inctpymenTtn € HaitO11b11 eeKTUBHUMU 171 Bizyauizailii CRM-nannx?

10. SIx amam3 mnoBeminkm KiieHTIB 4epe3 CRM nmomomarae IMOKpamuTH
MPOJYKTOBY CTPATETii0 KOMIIaH1i?
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INPAKTUYHI 3ABJIAHHS:

3aeoanns 1. Po3paxynok knwuosux mempux CRM-mapkemunzy
Komnanist Butpatuna 50 000 rpH Ha MapKEeTUHIOBI KaMIlaHii 32 OCTaHHIM KBapTal

1 3aimyunna 500 HoBux kiieHTIB. CepellHa cyMa MOKynku ofgHoro kiienta — 2 000 rpH, a
cepellHs KUIbKICTh MOKYTOK 3a pik — 3. BiATik kiieHTIB 3a pik ckiaB 20%.

¢ Pospaxysaru:

Customer Acquisition Cost (CAC) — BapTicThb 3aiydeHHs OJTHOTO KJII€HTA.
Customer Lifetime Value (CLV) — noBiuHa IiHHICTH KIII€HTA.

Churn Rate — xoeditieHT BiITOKY KITIEHTIB.

3aeoanns 2. Ananiz nosedinku Kiecnmie y CRM

Kowmmnanist Mae CRM-naHi npo KJI€HTIB 32 OCTaHHI TpH Micsli. BussieHo, mo:
30% KJII€HTIB BIAKPUBAIOTH email-po3cuiku, aje He 3A1HCHIOITh MOKYIIKY.
50% KJII€HTIB 10AAIOTh TOBAPU Y KOIIMK, ajie HE 3aBEPIIYIOTh 3aMOBJICHHS.
20% KJII€HTIB pOOJIATH MOBTOPHI MOKYTIKH Yepe3 3 MICAILII.

< 3apnanusn:

Ax CRM mosxe AOMOMOIrTH 30UTBIIMTH KOHBEPCIIO KJIIEHTIB, SIKI BiIKPUBAIOTH
JIUCTH, aJie He KYIyIOTh?

SAxi 1ii MOKHA 3aCTOCYBATH JI0 KJIIEHTIB, 10 3QJIMIIAIOTH TOBAPH Y KOIIMKY?

SIK CTUMYITFOBATH TTOBTOPHI MOKYIIKH?

3aeoanna 3. Bukopucmannusa Bl-incmpymenmie y CRM-ananimuuyi

Kommanist mnanye BisyanizyBaTu MapkeTWHroBi nani 3 CRM, BUKOpHCTOBYIOUU
Power BI a6o Google Data Studio. JlocTyIHI TOKa3HUKH:

3aranpHa KimbKicTh KIi€HTIB — 5 000

Bigcorok aktuBHuX KiieHTIB — /0%

Bincorox moBTopHux nokymnok — 30%

KinpkicTh HOBUX KIII€HTIB 3a Micsub — 400

& 3appanns:

SIki KITFOYOBI METPUKH CIif] BidyarizyBatu B Bl-iHcTpymenTax?

Sxy inpopmariitny nanens (Dashboard) moTpibno cTBopuTH?

Sk Bizyanizarlisi JOTIOMOXKE Y IPUHHSTTI pillieHb?

3agoannsn 4. Inmezpayin CRM i3 Google Analytics
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Kommnanist xoue noegnatu nani 3 CRM ta Google Analytics a1t aHanizy B3aeMoaii
KOPHUCTYBAauiB 13 CATOM.
¢ 3appanns:
Sxi nani notpidHo nepegaBatu 3 CRM y Google Analytics?
Sk BU3HaUUTH €(PEKTUBHICTHh pEKJIAMHUX KammaHiil uepe3 CRM?
SIki HanamTyBaHHs MOTPIOHO 3pOOUTH JIJISi KOPEKTHOI IHTErparii?

CUTYAIIVMHI 3ABJIAHHS:

Cumyauyisa 1. 3nuuxcenna Customer Lifetime Value (CLV)

Kommnanist momiTuia, 1mo cepeaHiil TepMiH CIiBIpalli KJIIEHTIB 3HAYHO CKOPOTUBCH.
CRM-ananituka mnoKa3zye, IO TICAS MEpHIOoi TOKYNKH OUIBIIICTh KIIIEHTIB HE
MIOBEPTAETHCA.

¢ 3appanns:
BusHauTe MOXJIMBI IPUUMHHU LBOTO SIBUILA.

3amporioHyiite  cTparteriro  jus  migBumenHs CLV  3a momomororo
MIEPCOHATI30BAHHUX MPOTIO3HUIIIH.

Cumyauyia 2. Huzvka ejhekmuenicms MapKemuH208ux eumpam
MapKeTHHTOBUH BII/IUT BUTpadyaEe 3HAYHI KOIITH HA 3aJIy4eHHS HOBUX KIIIEHTIB,
npore CRM-ananiTika nokasye HU3bKui piBeHb OKynmHOCTI iHBecTuIii (ROI).

& 3apnanns:

BuxopucroBytoun nani CRM, Bu3zHauTe Hee(heKTUBHI KaHAIH 3a7Ty4YeHHS KITIEHTIB.
3anponoHyHTe 3aX0A1 JJIsl ONITUMI3AIlli OI0/KETY MAPKETUHTOBUX KaMTIaHIMH.

Cumyauia 3. Bnposaodscennsn Bl-incmpymenmie y CRM-ananimuxy
Kowmmanist nnanye posmovatu Bukopuctanus Power Bl s Bizyanizamii ganux i3

CRM.

¢ 3apnanus:
Busnaurte xrogoi KPI, siki cig BimoOpakatu y 3BiTax.
3anpononyiite cTpykTypy iHpopmariiinoi naneni (Dashboard) y Power BI.
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1. IlTo Take Customer Lifetime Value (CLV)?

A) BapTicTh 3aimy4eHHs HOBOTO KJII€EHTA

b) 3aranpHa cyma BUTpaT KIIIEHTA 3a BECh NIEP10/ B3aEMO/IIT 3 KOMITAHIEIO
B) BincoTok KIi€HTIB, sIKi TOBEPTAIOTHCS 32 TOBTOPHOIO MOKYITKOIO

I') Cepenns uina ToBapy, IpoOJaHOTO 32 OCTaHHIHN piK

2. Slka popmyina pospaxynky Customer Acquisition Cost (CAC)?
A) MapkeTuHrosi BUTpatu + KinbKiCTh 3aTy4eHUX KIIE€HTIB

b) 3aranpna Bupyuka + KibKiCTh KIIIEHTIB

B) (Yuctuit mpubyTtok + KinbkicTh HOBUX KiTi€HTIB) X 100

I') Butpatu Ha pexnamy X KinabpKicTh MpoJlaHUX TOBApiB

3. Illo take Churn Rate y CRM-anamituii?

A) BiacoTok KJIi€HTIB, K1 BIIMOBUIIUCS BiJl TPOJIYKTY a00 MOCIYTH
b) KiapkicTh HOBUX KIIIEHTIB, SIK1 IIAMHACATUCS HA TTOCITYTY

B) YacToTa moKyIox KJIi€HTa MPOTATOM POKY

I') ButpaTu xoMmaHii Ha MiATPUMKY KI1€HTIB

4. Slxa ocnoBHa ¢yHkiigs CRM-anamituku?

A) AHati3 TOBEIHKY KIIIEHTIB 1 OI[iHKa €()eKTUBHOCTI MAPKETUHIOBUX KaMIIaH1H
b) Yopasninas ¢hiHaHCOBUMHU ONEpaIlisiMU

B) Kontponb 3a pobounm rpadikom criBpoOITHUKIB

I') Bukopuctanas CRM BUKITIOYHO 17151 30€piraHHsl KOHTAKTHUX JTAHUX

5. Slkmif 1HCTpYMEHT HaidJacTillie BHUKOPHUCTOBYEThCA s Bizyamizamii CRM-

aHuXx?

A) Power BI

b) Adobe Photoshop
B) Microsoft Word
I') Telegram
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6. SIKi METpUKH BUKOPUCTOBYIOTHCSA IJIsl OLIIHKU €()EKTUBHOCTI MapKETUHIOBOL
kamnanii B CRM?

A) CLV, CAC, Churn Rate, NPS

b) Yucrtuii npubyTOK, 3ap0o0iTHA MJ1aTa, HOJATKH

B) PiBeHb 3a710B0JICHOCTI MPAIliBHUKIB

I') KinbKicTh BIAKPUTUX BaKaHCIM y KOMIIaHii

7. Slka ponbs Net Promoter Score (NPS) y CRM-anamituiii?
A) BuzHauae piBeHb JOSIIBHOCTI KIIIEHTIB

b) OuiHtoe GpinaHCcOBY epeKTUBHICTh KOMIaHI1

B) Ananizye BuTpaty Ha pekiiamy

I') Buznauae KiIbKiCTh 3BEPHEHB A0 CIY>KOU MIATPUMKHU

8. Sxi mepesaru nae inTerpaiis CRM 3 Google Analytics?

A) Jlo3Bosisie BiCTeKyBaTU TOBEAIHKY KIIIEHTIB Ha CalTi Ta TOB’SI3yBaTH ii 3
pogaKaMu

b) ABTOMaTHYHO TeHEPY€E PEKIIaMHI KaMITaHii

B) BukopucroByeThcs nuiie 11t piHaHCOBOTO 00Ky

I') lo3Bosisie cTBOproBaTH rpad)iuHUii KOHTEHT

9. Illo no3BoJIsIE BUBHAYUTH aHaI3 MOBEAIHKH KIieHTIB y CRM?
A) SIxi ToBapu a00 TOCIYTH HAWOLIBI 3aTpeOyBaHi cepe/l KITEHTIB
b) KinbkicTh criiBpoOITHUKIB Y KOMIaHI{

B) 3aranpHuii 10Xia1 KoMIaHii 3a OCTaHHINA PiK

I') Yac Buxoay HOBHX MPOAYKTIB HA PUHOK

10. SIxa ocHoBHa ¢yHK1isa Bl-inctpymenTiB y CRM-anamituii?
A) Bizyamizariis 1aHUX 1 TOKpaIIeHHS YXBaJICHHS PillICHb

b) Benennst Oyxrantepcbkoro 00Ky

B) KonTponb 3a BiABIAyBaHICTIO CalTy

I') OntuMizaris BUTpaT Ha 3apoOiTHY TUIATY

11. Ilo take Lead Scoring y CRM?

A) OrmiHKa MOTEHIIIMHUX KITIE€HTIB 32 IXHBOIO B3aEMOJIIEI0 3 KOMITAHIEIO
b) Anani3 1iHOBOI OJMITUKU KOHKYPEHTIB

B) ®opmyBanHs 613HEC-TIIaHy

I') Buznauenns 61opkeTy MapKeTHHTOBOT KaMTIaHii

12. Slx CRM nomnomarae nepcoHaiizyBaTd MapKETUHIOBI KaMIIaHii?
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A) Anani3ye aHi KJII€HTIB 1 T€HEPYE 1HAUBITyalIbHI PONO3ULIT
b) ABTOMaTHYHO 3MIHIOE LIIHU HA TPOIYKIIIIO

B) KoHTposto€e KUIbKICTh CIIBPOOITHUKIB Y KOMITaHIi

I') BukopucroByeThCs nuile s 30€peKEeHHS KOHTAKTIB KIIIE€HTIB

13. Slxa CRM-merpuka pgomomara€ BH3HAYUTH, CKUIBKHM KJIIE€HTIB TOTOBI
pPEKOMEHyBaTH KOMIaHi10?

A) NPS (Net Promoter Score)

Bb) Churn Rate

B) CAC

I') ROI

14. Axi gani moxHa nepeaaBatd 3 CRM y Google Analytics s mokpamieHHs
MapKETUHTOBOI aHATITUKU?

A) JIxxepena tpadiky, KOHBEpCIi, MOBEIHKA KJIIEHTIB

b) KinbkicTh criiBpOOITHUKIB Y BIJI1I1 MAPKETHHTY

B) Jlani npo BHyTpIllIHI 3BITH KOMIIaHI{

I') CtpykTypy BHYTPIIIHIX KOMYHIKaIliif

15. Illo o3nauae Churn Rate y CRM?

A) BiAcoTOK KJTi€HTIB, SKi MPUIMTMHUIN KOPUCTYBATUCS TIOCIyraMy KOMIaHii
b) 3aranbHa KUJIBKICTh KIIIEHTIB

B) KinbkicTs BIIKpUTHX JIUCTIB y email-kammanii

I') Yac neperusiny BeOCTOpIHKH
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OCHOBHI ETAITH CTPATEI'TI BIPOBA/JKEHHA
CRM CHCTEM

IIVTAH 3AHATTA
Crpareriunuii miaxia 1o BoposakeHHss CRM cuctem B MapKeTHHTY

Busznauenns Habopy noteHIiiHo HeoOxiaHuX MoayiB CRM-cucremu

vl
T Eram Brposakenns CRM cucrem
v
v

KitouoBi kputepii ycnixy BrpoBamkenass CRM cucrem

IIMTAHHSA 1151 CAMOKOHTPOJIIO

1. Yu BapTo manomy Oi3Hecy BrpoBakyBaTu CRM, uu 1ie nuie 115 BEIMKUX

KOMTIaH11?
2. SIxi mpoOeMu MOKYTh BUHUKHYTH 1] 4ac nepexoay kommnanii Ha CRM-

cucTemy?

3. SIk mpaBUILHO MOTUBYBATHU CIIBpOOITHUKIB BUKOpUCTOBYBaTH CRM?

4. Sxi nepeBaru xmapuux CRM nepen nokaibHUMH pilICHHSMUA?

5. Uu moxxe CRM MOBHICTIO aBTOMaTHU3YBaTH B3a€EMOJIIO 3 KIII€EHTAMH, Y1
moTpideH "moacekuii paktop"?

6. SIxi HalTIOMMPEHIIT TPUYUHHA HEBIANIOTO BIpoBamkeHHs CRM?

7. SIxi CRM-cuctemu Halikparie miaxoasTh 1 PI3HUX TUIIB Oi3HEeCy?

8. Um Bapro amantyBatu ctangaptHy CRM ming motpebu KoMmnaHii, 4 Kpare
BUKOPUCTOBYBATH TOTOBI PillIeHHS?

9. SIx mITYy4HUI 1HTENEKT 3MiHIOE MOXKIBOCTI CRM?

SIK OIIHUTH €KOHOMIYHY JONUIBHICTH BpoBakeHHs: CRM?
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INPAKTUYHI 3ABJIAHHS:

3aoaua 1. Po3paxynok ROI enposaorcennns CRM
Kommnanis Butpatuna 200 000 rpa Ha BopoBaxeHHss CRM, Bkirovarouu
BapTICTh JIILIEH31i, HABYAHHS MEPCOHaNy Ta iHTerpaiito. 3aBasku CRM npudyTok
xomnanii 30utbuBea Ha 50 000 rpH Ha MicAILIb.
¢ 3appannsn:
3a ckinbku MicaniB CRM noBHICTIO OKynUThCS ?
Sxuii 6yne ROI uepes 12 micsiip?

3aoaua 2. Buoip CRM-cucmemu 3a Kn1o408umu nOKA3HUKAMU
Kommnanis posrisgae 181 CRM-cucremu:

[TapameTp CRM A CRM B

BapricTe BipoBapkeHHs (TPH) 150 000 100 000

Hlomicsiyna mianucka (TpH) 10 000 15 000

OuikyBaHe 3pocTaHHs MPUOYTKY (TPH/MICAIIb) 40 000 35 000
¢ 3appannsn:

Axa CRM oxkynuthCst BUALIE?
Axa CRM 06yne purignimorw yepes 12 Micsiiip?

3aoaua 3. Ananiz Churn Rate nicna enpogaosycenns CRM
Jo BrpoBamxkenass CRM xomnanis mana 1000 kiti€HTIB 1 mopiyHo BTpadana 250
kiieHTiB. Ilicas BnpoBamkerHss CRM KiIbKICTb BIITOKY KJIi€HTIB 3HU3MIacs Ha 40%.
¢ 3apnanus:
Sxuit 6yB Churn Rate no BupoBamxerass CRM?
Sxuii Churn Rate craB micns BnpoBamxenHs CRM?

3aoaua 4. Busnauenns epexmusnocmi email-wnapkemunzy uepes3 CRM
Kowmmanis Bignpasuina 10 000 email-nmuctiB yepes CRM. 3 aux 2 500 xi€eHTIB
BiIKpWIH JIUCT, a 500 311HCHAIN ITOKYTIKY.
& 3appannsn:
Axuit Open Rate kammnanii?
Sxuii Conversion Rate?
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3aoaua 5. Ouinka npoOyKmueHocmi 8i00i1y RPOOAX}CIE NICIA 6NPOBAOIHCEHHA
CRM

o BnpoBamxkeHHss CRM koxkeH MeHemKep 13 MpoJIaxy 3aKpUBaB Y CEPEAHBOMY
30 yron Ha micsiub. [licns aBTomaTtu3aiii mporeci uepe3 CRM npoayKTuBHICTH 3pociia
Ha 25%.

< 3aapanns:

CKUIbKHY yTOJ TETep 3aKpUBAE KOKEH MEHEIKep Ha MICSALb?

SAxio B komnanii 10 MmeHeKepiB, HACKIIBKYU 3pOcCiia 3arajbHa KUIbKICTh YO ?

TECTOBI 3ABJJIAHA

DOOE®

RS ST
O
&ee V90K

1. Axwmii nepmnii eran BrpoBamxkeHHs CRM?
A) Bubip CRM

b) Anaini3 motpe6 6i3Hecy

B) HaBuanus nepconany

I') 3anyck CRM

2. o € xnmrouoBuM (pakropom Bu6opy CRM?
A) KinbkicTh ciBpOOITHUKIB Y KOMITaH11

b) Lina

B) BianosinHicTh 6i3HEC-TipoliecaM KOMITaHii
I') KinpkicTh HassBHUX KJIIE€HTIB

3. Sxuit ocHOBHMI pHu3UK T yac BrpoBagxeHHs CRM?
A) Bucoka BapTiCTh MiMUCKH

B) Omip nepconany

B) BiacyTHicTh KITi€HTIB

I') BukopuctanHs €1€eKTPOHHOT MOIITH JJIs1 3B’ 13Ky

4. o € ronoHoto nepearoro CRM?

A) ABTOMaTH3aIIisl KOMYHIKAIIIH 3 KIIIEHTAMHU
b) KonTpons po6odoro gacy nepcoHamy

B) Opranizartist 3ax0/1iB

I') Yopasninus dhinancamu
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5. 1o Taxe inTerpauis CRM?

A) HanamrryBanus CRM Ha MoO11bHOMY TenedoH1
b) 3’eqnanns CRM 3 iHIIUMEU cHUCTEMaMH

B) Bukopucranas CRM 0e3 iHTEpHETY

I') Po6ora CRM vy pexxumi odaaitn

6. Sxuit kmoyoBui nokazHUK epekTuBHOCTI CRM BUKOPHCTOBYETHCS IS
OLIIHKY IPUOYTKOBOCTI KJII€HTA?

A) Customer Lifetime Value (CLV)

b) Net Promoter Score (NPS)

B) Click-Through Rate (CTR)

I') Return on Investment (ROI)

7. SIxe 3 HaBeIEHUX PIllIEHb JOTIOMOXKE 3HU3UTH OMIp MEePCOHATY 1] Yac
BripoBakeHHd CRM?

A) IrHOpyBaHHS TyMKH MpaIliBHUKIB

b) [Ipumycose Bukopuctanus CRM 0e3 noscHeHb

B) HaBuanHs Ta 3amydeHHs criBpOOITHUKIB J0 MPOIIECY BIIPOBAIKEHHS

I') Bimmira CRM Ta nmoBepHEHHS /10 CTapUX METOJIIB

8. I1lo € ronoBHOMO mepeBaroto xmapHoi CRM mopiBHSHO 3 JIOKaIbHOO?
A) BiacyTHICTh HEOOX1THOCTI Y cepBepHOMY 00J1aTHaHHI

b) BiacyTHicTh HEOOX1THOCTI B OHOBJICHHSX

B) MoxnuBicTh npaifroBaTy 0e3 miaKIoueHHs 10 [HTepHeTy

I') BukopuctaHHs TIIBKHM Y BEJIMKAX KOMITaAHISIX

9. Ha sxomy erami BrpoBamkeHHs: CRM BinOyBaeThCs TecTyBaHHS il podoTu?
A) Ilepen Bu6opom CRM

b) ITicns inTerpartiii Ta HaBYaHHSA MIEPCOHAITY

B) o ananizy 6i3Hec-mporieciB

I') do Bubopy mporaitnepa CRM

10. Ilo € o6oB’sa3k0BOO yMoOBOW i ycmimHOi iHTerpamii CRM i3
MapKETUHTOBUMU IHCTPYMEHTaMU?

A) BincyTHIiCTh IOTpeOU y iepcoHamizamii

b) ABTOMaTH4yHMIT IMIIOPT Ta €KCIIOPT TAHUX MiXK CHCTEMaMHu

B) Bukopucranass CRM 6e3 anamituku

I') BinmoBa Bijf CTOPOHHIX 1HCTPYMEHTIB
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11. Sxi ¢pynkuii CRM nonomararoTh MOKpAIIUTH B3AEMO/IIIO 3 KIIEHTaAMU?
A) ABTOMaTH3allisl KOMYHIKaIlIM Ta mepcoHai3allis MOBIAOMIICHb

b) CxopouenHst po6o4yoro yacy crniBpoOITHHKIB

B) AHani3 iHaHCOBOI 3BITHOCTI KOMIaHIi

I') CtBopeHnHs odaitH-apXiBY KIIIEHTIB

12. o Take ROI y xoHtekcTi BripoBamkeHHss CRM?
A) Iloka3uuk okynHoOCTI iHBecTuIlii y CRM

b) BapricTh yTpuMaHHS KIIEHTIB

B) Yac, HeoOX1/1HUI Ha BIPOBAIKEHHS CUCTEMHU

I') Butpatu Ha HaBYaHHS IEPCOHATY

13. o € BaxxnuBuM kputepiem Bubopy CRM mng kommanii?
A) JloctynHicTh 0€3KOMITOBHOI BepCii

b) BignosigHicTh dyHKITIOHATY TOTpedam Oi3HECY

B) [onynsapuicte CRM cepen KOHKYpPEHTIB

I') BiacyTHicTh OHOBIIEHD Ta TEXHIYHOI MIATPUMKHU

14. SIxa Haitb1IbIIa MOMIIIKA TIpH BIipoBakeHHi CRM?

A) BiacyTHicTb aHami3y noTped KOMITaHii epe] BIPOBAKEHHSIM
b) Bukopucranas CRM s 360py KIIEHTCHKHX JTAHUX

B) Inrerpartis CRM 3 MapKeTHHTOBUMH IIaTGOpMaMuU

I') Hauanus nepconany po6oti 3 CRM

15. Sxi nii HeoOX11HO BUKOHATH Micis BrpoBakeHHs CRM?

A) KoHTpostoBaTH 1i BUKOPHCTaHHS Ta OIIHIOBATH €()eKTUBHICTh
b) BigkmrounTy BCi 1HIIN KaHAIW KOMYHIKaIlii

B) IlpunuHUTH MIATPUMKY IEPCOHATTY

I') [lepeitTn 10 BUKOPUCTAHHS MANEPOBUX JTOKYMEHTIB
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BIIPOBA/I’KEHHA CRM Y BI3BHEC:
PU3HUKHU TA IIEPCIIEKTUBH

IIVTAH 3AHATTA
Pusuku BnpoBamxenHss CRM-cuctemu B KOMIIaHii.

Buxnuku ta noMmusiku npu BnpoBapkeHHi CRM.

CRM Tta ympaBiiHHS JIOSJIBHICTIO KITIEHTIB.

v
v
7 Poms nasuans nepconany y Buxopructansi CRM.
v
v

Maiibytne CRM: Al, mammHHe HaBYaHHS Ta aBTOMAaTU3AIlIs MPOIIECIB.

IIMTAHHSA 111 CAMOKOHTPOJIIO

Ywu BunpaBnani BUTpatu Ha BripoBapkeHHs: CRM s manoro 6i3uecy?
Sk 3MyCHUTH IIepcoHaN aKTUBHO BUKOpucToByBaTH CRM?
SIxi pu3uKy HaOUTbIIE BIUIMBAIOTHh HA €PEKTUBHICTH BIpoBaeHHs: CRM?
4. Yu Bapro amantyBatu CRM mix mnoTpeOM KOMIaHii, YMd Kpalie
BUKOPHCTOBYBATH T'OTOBI1 PillICHHS ?
5. Sxe maitoyrnHe CRM-cucreM: HacKiJIbKY BakynBi Al Ta aBroMatm3artis?
6. Slx CRM BrummBae Ha JIOSJIBHICTh KJIIEHTIB: YM JIHCHO BOHA ITOKPAIIye

wn =

KOMYHIKaIliro?

7. Ywu 3menmrye CRM KigbKicTh pydHOi pOOOTH, UM CTBOPIOE HOBI TPYAHOIII JJIS
OizHeCy?

8. Un MOXIMBO TIOBHICTIO aBTOMATHU3yBAaTH YIPABIIHHSA KII€HTAaMH 3a
nonomororo CRM?

9. Sk 3MIHIOETBCS POJIb MEHEIDKEPIB 3 MPOoIaxKy micist BrpoBaxeHHss CRM?

10. Axi KPI BukopuctoByBatH 1151 omiHky ycmimHocti CRM?
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3aeoanns 1. Ouinka 2omosenocmi komnanii 0o eénposaoxicenus CRM

Komnanis nminanye BnpoBangutu CRM, ane kepiBHUIITBO HE BIEBHEHE, Y TOTOBUI
013HeC /10 IOTO MPOIIECY.

¢ 3apnanns:

[Tposenite SWOT-anani3 Bnposamxennss CRM y komnaHii.

Busnaure ocHoBHI pusuku BripoBakeHHs CRM Ta ciocoOu ix MiHIMizaIli.

3anporoHyiTe KIFOYOB1 TOKa3HUKH OIiHKH edekTuBHOCTI CRM micns ii
BIIPOBAJPKEHHSI.

3aeoanns 2. Busnauenna ROI eénposadiicenna CRM
Kommnanist Butpatuna 500 000 rpa Ha BupoBamxeHHss CRM-cuctemu. OuikyBaHe
30UIBIICHHS TPUOYTKY Micis i BipoBaxkeHHs cTaHOBUTH 80 000 rpH Ha MiCSIIb.
< 3apnanus:
OG6uucnhiTe TepmiH okynmHocTi CRM.
Pospaxyiite ROI guepe3 12 Mics11iB miciisi BIPOBAKEHHS.

3aeoannsn 3. Ananiz epexmuenocmi CRM y niosuwienni 10aa1pvnocmi KnicHmis

Jlo BupoBamkeHHss CRM kommanis mana 5 000 kiaieHTIB, 3 SKUX mopiaHo 750
KJIIIEHTIB TIepecTaBaln KopucTyBatucs nociayramu. Ilicns sopoBamkenns CRM nei
NOKa3HUK 3MeHIuBCcs Ha 40%.

¢ 3apnanus:

O6uucnite Churn Rate no BnpoBamxenus CRM.

Busnaute Churn Rate micns BnpoBamkenns CRM.

3asoannsn 4. CRM ma nepconanizayia MmapKkemuHnzoeux KamnaHii

Kowmmanist BukopuctoBye CRM miis email-mapketunry. B octanHiii kammnaHii
oy1o po3ziciano 20 000 mucTis, 3 skux 5 000 Bigkpuiu KmieHTH, a 800 311HCHIIIH
MTOKYTIKY.

< 3apganns:

O6uncnite Open Rate.

O6uucnite Conversion Rate.
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CUTYAIINHI 3ABJAHHS:

Cumyauyia 1. Onip nepconany CRM
Kommnanis BopoBanuna CRM, ane cniBpoOITHUKY BIIMOBISIFOTHCS aKTUBHO i

BUKOPUCTOBYBATH, BBAXKAIOUH 11 CKIIAHOXO.

¢ 3appanns:

Bu3HauNTH MOXIIMBI MPUYHUHU OTIOPY.

Po3poOutu crpaterito MoTuBallii nepconany s podoru 3 CRM.
Sxi HaBYATBHI 3aX0I1 MOXHA MTPOBECTU?

Cumyayia 2. CRM ne 36invuiuna npooasici
Yepes 6 micsiiB micist BupoBaxeHHss CRM piBeHb npojjaxiB HE 3MIHUBCS, X04a

KOMTIIaH1s oviKyBajia 3poctanns Ha 20%.

¢ 3apnanus:

[TpoananizyBaTi MOXKJIMBI TPUYMHU HEBIAYI.

Sxi meTpuku ciix nepersiHyTd y CRM nnst Bu3HaueHHs mpooiem?
3anporoHyBaTH NUISIXU onTuMi3alii Bukopuctanas CRM.

Cumyauyia 3. Ilpooaemu 3 inmezpauicto CRM
Kommanist BukopuctoBye CRM, ane BoHa He iHTErpoBaHa 3 MapKETUHIOBUMHU Ta

(biHaHCOBUMU CHCTEMaMHU, 10 YCKIQTHIOE aHaJII3 TaHUX.

& 3apnanns:

Axi cuctemu HeoOXximgHO iHTerpyBaTt 3 CRM 1151 ontuMizartii 6i3Hec-mporiecin?
Sxi pU3UKH MOXKYTh BUHUKHYTH IIPH 1HTETparlii?

3anponoHyBaTH aaTOPUTM TMOETAITHOI IHTETrpallii.

Cumyauia 4. Buxopucmanna AI y CRM
Kowmmanist mnanye nogatu y cBoto CRM eneMeHTH MITy4YHOTO IHTEIEKTY

(aBTOMaTHYHI peKOMEHAI1, TPOTrHO3YBaHHS MPOJIAXKIB).

@ 3apnannsn:
Sxi nepeBaru moxxe gatu Al?
SIxi pu3uKK MOB’3aH1 3 aBTOMATUYHUM MTPOTHO3YBAHHSIM?
Ywm BapTo BuKkopucToByBaTH Al 1715 mepcoHaizamii KOMyHIKaIii i3 KirieHTamMu?
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1. SIkuit ocHOBHUY eTan BnpoBamkeHHs CRM?
A) Anani3z notpe0 6i3Hecy

b) 3akymiBist HOBOro cepBepHOro 00JIaIHAHHS
B) 3meHmeHHs KiIbKOCTI IPALliBHUKIB

I') Bunanenns Bcix cTapux KOHTaKTiB

2. Ilo € Haib6IbLIION TpoOIeMoto pu BrpoBaxeHHI CRM?
A) Omnip nepconaiy

b) BiacytHicts goctyny no Iarepuety

B) HenocratHs KUIbKICTH KITIEHTIB

I') BiacyTHicte MoG1TBHOIT Bepeii CRM

3. o Take Churn Rate?

A) BiacoTok KJIi€HTIB, SKi IPUIMTMHWIN KOPUCTYBATUCS TTOCIyraMyd KOMIaH1i
b) KinpkicTh HOBUX HiAIHCHUKIB

B) 3aranpuuii mpuOyTOK KOMITaHii

I') BigcoTok KITi€HTIB, SIKi BIAKpUIn email

4. SIxa meta BopoBakeHHs: CRM?

A) IlinpumieHHs: ePEKTUBHOCTI YIPABIIHHS KIIEHTCHKUMHU B3a€EMUHAMU
b) Benenns Oyxranrepchbkoro o0JIiky

B) Oprani3atiis KoprnopaTuBHUX 3aXO01B

I') KonTponas 3a ciiBpobiTHUKaMuU

5. SIlxa CRM-meTpuKa goromarae oiiHuTH €(eKTUBHICTh email-MapKeTUHry?
A) Open Rate

b) Return on Investment (ROI)

B) Churn Rate

I') Customer Acquisition Cost (CAC)

6. Sxmit KPI BUKOpUCTOBY€ETHCS M OMIHKHA MPUOYTKOBOCTI KIIIEHTA TIPOTATOM
YChOT'O KUTTEBOTO ITUKITY?

A) Customer Lifetime Value (CLV)

b) Net Promoter Score (NPS)
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B) Churn Rate
I') Customer Acquisition Cost (CAC)

7. lllo € OCHOBHUM PU3UKOM IpH BIipoBaakeHHI CRM?
A) BiJicyTHICTh TIATPUMKH 3 OOKY KEPIBHUIITBA

b) Benuka KiabKiCTh KITIEHTIB

B) ABTomaTtu3artisi npoiiecis

I') CRM He BIIMBa€e Ha pU3UKU

8. SIkuii MOKa3HUK JOTOMAara€ OIIHUTH BIATIK KJIE€HTIB TMICJIS BIPOBAKECHHS
CRM?

A) Churn Rate

b) ROI

B) Open Rate

I') Lead Conversion Rate

9. SIxa ocHOBHa mepeBara aBToMaTH3allli MapKeTHHroBUX mporueciB y CRM?
A) 3MeHIIeHHs py4HOi poOOTH Ta MiABUIIEHHS TOYHOCTI JJAHUX

b) [loBHE ycyHEHHS JOJCHKOT0 (PakTopy

B) Ckopouenns 01o/xeTy KOMITaHii BIBI4l

I') CRM He BruiuBae Ha MapKETHHTOBI MPOIIECH

10. 1o € xirogoBUM (hakTOpoM ycrixy BrpoBakeHHs CRM?
A) HapuanHs mepcoHay Ta ajanrairisi Oi3HeC-TIpoIeciB

b) Benuka KiabKiCThb CIIBPOOITHHKIB

B) BiacyTHicTh iHTETpallii 3 IHIIMMH CUCTEMaMHU

I') Bukopucranass CRM nuiiie B oqHOMY BiII1

11. SIx CRM BmuinBae Ha piBeHb MPOJIaXKiB?

A) OnTumizye mpolecy Ta MoKpairye podboTy 3 KIi€HTaMu
b) He mae xo1HOTO BIUIUBY

B) Ycknaguioe po6oTy Biaiy Mpo1axiB

I') BukopuctoBy€eThCs Hiiie Jyisi BeJeHHS 0a31 KOHTAKTiB

12. IIlo take Lead Conversion Rate y CRM?

A) BiicoTOK IifTiB, SIKi IEPETBOPUIICS HA PeaTbHUX KITIEHTIB
b) Yac, neoOxinuuii nng HaByanus nepconany CRM

B) KinbkicTp mianucHukiB email-po3cuiiku

I') PiBeHb 3a710BOJICHOCTI1 KJIIEHTIB
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13. SIxa ronosua @yskuiss CRM y cdepi ynpaBiiHHS JOSIBHICTIO KIIIEHTIB?
A) Ilepconanizailisi KOMyHIiKalliil 1 TOKpaIIEHHS CEPBICY

b) 30epexenHs icTopii maaTexiB KOMIaHIi

B) KonTtponb 3a ¢piHaHCOBUMU onepalisiMu

I') ABTOMaTHyHE CTBOPEHHS PEKJIAMHUX KaMITaHii

14. Skuil 13 mepepaxoBaHUX (PAKTOPIB HAMYaCTIIIE BUKIMKAE CKJIAJAHOLI MpU
BripoBakeHHi CRM?

A) Omnip nepconaiy

b) Henocrathiit 6romkeT

B) Biacytnicts notpebu y CRM

I') CRM-cucrema He mMae BILTMBY Ha Oi3HEC

15. Sk wTydHuii iHTENEKT nokpaiye epekTuBHicTh CRM?

A) Anani3ye MoBeJIHKY KJIIEHTIB 1 IPOMOHYE MEPCOHAI30BaH1 PIILICHHS
b) ABTOMaTHYHO /10/1a€ HOBUX KIIIEHTIB y 6a3y

B) Biamnpasnsie oqHakoBi MOBIJOMJICHHS BCIM KIIIEHTaM

I') 3amintoe CRM-cuctemy MoBHICTIO
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OIl[IHKA EOQEKTHBHOCTL.

IIJTAH 3AHATTSA
OcHosHi Buau CRM-cuctem

Tpanumiiini oneparnionansai CRM
Tpangumiiini anamituadai CRM
Tpaaumiiini komnadopatusai CRM

Tpanumiiini kom6iHOBaHi CRM

IIMTAHHSA 1151 CAMOKOHTPOJIIO

1. Ywu 3aBxau BrpoBamkeHnHs CRM npu3BoauTh 10 3pocTaHHs MPUOYTKY?

2. Slki moka3HUKM Haiikpaiie BinoOpaxaroTh epekTuBHicTh CRM y kommnaHii?

3. Un ¢ CRM He3aMiHHUM IHCTPYMEHTOM [Jisi YIPABIIHHS KII€HTaAMU y
cydacHoMmy 0Oi3Heci?

4, ki MOMHIIKM HaWdJacTilie MOMyCKarTh KOMITaHIl MpH OIiHI e(pEeKTUBHOCTI
CRM?

5. Ywu Bunpasnani Butpatu Ha CRM nns manoro 6i3Hecy?

6. Sk 3MIHHUIIOCS CTaBJICHHS KJIIEHTIB O KOMITaHii, ki BripoBaauiau CRM?

7. Yu moxxe CRM 3amMiHUTH BILT POIAXKIB?

8. Sk omiantu edextuBHICTH CRM y JOBrOCTpOKOBIH MEPCIIEKTHBI?

9. Sk mMTYy4YHWI 1HTENEKT Ta MaIlMHHE HAaBYAHHS TOKPAIIYIOTh €(PEKTUBHICTH
CRM?

10. Yu moxyts CRM-crucTeMu BIUTMBATH Ha €MOIIIMHUM 3B 30K MK OpEHIOM i
KJII€EHTOM?

41



INIPAKTUYHI 3ABJIAHHS:

3aeoanns 1. Po3paxynox ROI enposadicenna CRM
Kommnanis iaBectyBana 300 000 rpH y BrpoBamkenass CRM-cuctemu. OuikyBane
30UIBIIICHHS TPUOYTKY Micis ii BpoBaakeHHs ctaHoBUTH S0 000 rpH Ha MicCAIIb.
¢ 3appannsn:
3a ckinbku MicaniB CRM noBHICTIO OKynUThCS ?
Sxuii ROI yepe3 12 MicsiiB micist BIPOBaIKEHHA?

3aeoanns 2. Ananiz Churn Rate nicna énposadxncennas CRM
Jlo BopoBakenHss CRM kommanis mana 2 000 xiieHTiB, 3 akux mjopiyno 400
KJIIIEHTIB MepecTaBaiu KopuctyBaTucs ii mociyramu. Ilicins BopoBamkenHs CRM e
MOKAa3HUK 3MeHIIUBCs Ha 30%.
¢ 3apnanus:
Sxuit 6yB Churn Rate no BnpoBampxenass CRM?
Axuit Churn Rate craB micist BripoBamkenass CRM?

3aeoanns 3. Ouinka eghekmusnocmi email-napkemunzy uepe3 CRM
Kommnanis 3amycrtuna email-kammnanito yepe3 CRM, nagicnaBmu 15 000 nucris. 3
HuX 4 500 KTiEHTIB BIAKPUIN JUCT, @ 900 3M1HCHIIN TOKYTIKY.

& 3appannsn:
Axwuit Open Rate kammnanii?
Axwuit Conversion Rate cepen Tux, XT0O BiJIKPHUB JIUCT?

3aeoannsn 4. Bnnue CRM na npodykmusnicme 8i00iny npooarcie
Ho BrpoBamxenass CRM kokeH MeHepKep 13 MpoJIaXxy YKIagaB y cepeanpboMy 50
yroj Ha Micsilb. [licns aBromartuzariii mpoieciB uepe3 CRM npoaykTHBHICTE 3pocia Ha
15%. Y xommaHii npaigtoe 12 MeHeKepiB.
& 3appannsn:
CKUTbKH yTOJ TeTIep YKJIaaa€ KOKEH MEHEKEp Ha MiCSIIIh?
Hackinbku 3pocia 3aranbHa KUTBKICTh YTOJI Y KOMTaH1i?

3aeoanns 5. Ilopienanna epexkmuenocmi CRM-cucmem
Kowmmanist posrisimae 18i CRM-cucremu:
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[Tapametp CRM A CRM B

BapricTe BipoBakeHHs (TPH) 200 000 150 000

[{omicstuna mignucka (TpH) 12 000 18 000

OuikyBaHe 3pocTaHHs NpUOYTKY (TPH/MICALI) 55000 48 000
& 3apaHHs:

SAxa CRM oxynutbcs mBuaiie?
Slka CRM 06yne BurigHimor yepe3 12 micsiin?

CUTYALIVHI 3ABJIAHHSI:

Cumyayia 1. 3nusxcenna piensa 63acmooii 3 KicHmMamu nicisi 6RPOBAOIHCEHHA
CRM

Kowmmanist BnpoBaguina CRM aiis aBTomaTr3anii MapKETHHTOBHX TIPOIIECIB, ajie
gyepe3 6 MICAIIB PIBEHb B3aEMO/IIT 3 KJIIEHTaMU (BIIKPUTTSI JIMCTIB, BIAMOBI1, TOBTOPHI
MOKYTIKW ) 3HU3UBCA.

% 3aBnanns:

BuzHauuTu MOXIIMBI IPUYUHM ITi€T TpoOIEeMHU.

Axi CRM-meTpuku citijt neperissHyTH?

3anporioHyBaTH PIlICHHS JJIsI TIOKpAIeHHsI KOMYHIKaIii 3 KJIIIEHTaMHU.

Cumyauia 2. Bucoki eumpamu na CRM, ane nuzokuit ROI

Kommnanis sutpatmna 500 000 rpu Ha BupoBakeHHss CRM, aie uepes pik
npuodyTok Bupic nuimre Ha 100 000 rpH.

& 3apnanns:

O6uncnutu ROI Ta ominutu epexruBaicTh CRM.

Busznauntu, sKi mporiecu Mo>kKHa ONTUMI3yBaTH.

3anponoHyBaTH cTpaTeriio miABUIIeHHS peHTadensHocTi CRM.

Cumyauia 3. Bnaue CRM na npooasrci

Kowmmanist BipoBagmina CRM-cucremy, 1 4epe3 6 MicsIliB MEHEKEPH 3 TIPOJaXKiB
MOYaad BUKOPWUCTOBYBATH CHUCTEMY JUISI aBTOMATHYHOTO CIUIKYBaHHS 3 KJIIE€HTaMHU.
Boaxodac KiTbKiCTh OCOOMCTHX KOHCYJBTAIll 3MEHINWJIACS, a JAESKl KIIEHTH TMOYaIH
CKApKUTHUCS Ha BIJICYTHICTH "JKUBOT0" KOHTAKTY.

@ 3appanns:
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Uu moxkxe CRM MOBHICTIO aBTOMAaTU3yBAaTH POOOTY BIAALTY MPOAaXiB?

Sk 306epertu 0anaHc MiXK aBTOMATHU3AIIIEIO Ta EPCOHATI30BAaHUM M1IXOA0M /10
KJIIEHTIB?

Po3poOutu nnaH nokpaiieHHs B3aeMoii 3 kiaieHTamu yepe3 CRM.

Cumyauin 4. Bnpoeaodscenna CRM y po3opionomy 6izneci

Mepexa po3apioHux mara3uniB BrpoBaauia CRM nss o6iky KIII€HTIB Ta
aHani3y iXHix Nokynok. OHaK MeHeIKepu He BUKOPUCTOBYI0Th CRM Hanexxnum
YUHOM 1 IIPOJIOBXKYIOTh BECTH OOJIIK BPYUHY.

¢ 3appanns:

Yomy nepconan yHukae Bukopuctanass CRM?

Sk MOTHBYBaTH CHIBPOOITHUKIB MPAIOBATH B CUCTEMI1?

3anponoHyBaTH MJaH HaBYaHHS Ta aJlanTallii mepcoHaly A0 HOBUX TEXHOJIOT1H.

TECTOBI 3ABJJIAHA

1. Sxuii MOKa3HUK OIIHIOE 3arajbHy I[IHHICTb KIIIEHTA JJI KOMIIaHIl MPOTATOM
yChOTO TIep1oAy CIiBIpari?

A) Churn Rate

b) Net Promoter Score (NPS)

B) Customer Lifetime Value (CLV)

I') Return on Investment (ROI)

2. llo Take ROI y xonTekcTi BipoBaxkeHHss CRM?
A) Butpatu Ha HaBYaHHS IEPCOHATY

b) [lokazuuk okynHocTi iHBecTHIlii y CRM

B) Yac, HeoOXiiHUI HA BIPOBAIKEHHS CHCTEMH

I') Cepenns BapTiCTh 3alTy4eHHSI KITIEHTA

3. Sxwuii MOKa3HWK BU3HAYAE YACTKY KJEHTIB, SKI MPUMUHWIA KOPHUCTYBATHUCS
MOCIIyraMH KOMTaHii 3a MeBHUH nepiof?

A) CAC

b) CLV

B) Churn Rate

INLTV
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4. o Bumiproe Net Promoter Score (NPS)?

A) PiBeHb 33JJ0BOJICHOCTI1 KJIIEHTIB Ta IXHIO TOTOBHICTh PEKOMEHAYBATH KOMIIAH11O
b) 3aranpHuii npuOyTOK KOMIaHIi

B) Cepenniii yek nokynku

I') KinbkicTh akTuBHUX Kii€HTIB Y CRM

5. Sxuit KPI BUKOpPHCTOBYETHCS JUIsl BUMIPIOBAHHS BAPTOCTI 3aJy4YE€HHS HOBOIO
KJTieHTa?

A) Customer Acquisition Cost (CAC)

b) Return on Investment (ROI)

B) Churn Rate

I') Lead Conversion Rate

6. Sxuit edpext CRM Morke MaTH Ha MPOAYKTHUBHICTD BIJIILTY MPOJIaXKiB?

A) ABTOoMaTH3allis MPOIIECIB 1 CKOPOUEHHS Yacy Ha aJIMIHICTPATUBHI 3aBAaHHS
b) 30inblIeHHs KUTBKOCTI ManepoBoi JOKYMEHTalli1

B) 3menmenns edekTuBHOCTI poOOTH Yepe3 HAITUIIOK 1H( opmarlii

I') CRM He BIMBa€ Ha MPOyKTUBHICTD

7. 1o € ximrovoBoro nepeBaroro CRM y mokpaiieHHi JIOSJIbHOCTI KITIEHTIB?

A) IlepconanizoBaHi KOMyHIKallii Ta aBTOMaTU30BaHEe YIIPABJIiHHS BITHOCHHAMHU
b) O6Mexxenuit 1oCTyIl 10 iCTOPii B3aEMOI1H KITIE€HTIB

B) BigcyTHicTh aHAIITHYHUX IHCTPYMEHTIB

I') 3HmkeHHs piBHA MepcoHai3aIli KOMyHIKaIii

8. SIx CRM nonomarae y miiBUIIEHHI €EeKTUBHOCTI email-MapkeTunry?

A) ABTOMAaTH3Yy€ BIJIMPABICHHS NIEPCOHATI30BAHUX JIUCTIB Ta aHAJI3Y€ BIAKPUTTS
b) Bukirouae MOKIIMBICTh CETMEHTAIIi1 KIIIEHTIB

B) Biamnpasisie oqHakoBi TOBIIOMJICHHS BCIM KITIEHTaM

') CRM He BmnBae Ha email-MapKeTHHT

9. Slka MeTpuka joromMarac BU3HAYUTH BiJICOTOK BIAKPHUTTS €JICKTPOHHHX JIUCTIB
y CRM?

A) Click-Through Rate (CTR)

b) Open Rate

B) Conversion Rate

I') Cost per Click (CPC)
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10. sxa ronoBna nepesara Bukopuctanis Al y CRM?

A) TlokpamieHe NOpPOTHO3YBaHHS TOBEIHKM KJIEHTIB Ta aBTOMATH3aIlis
KOMYHIKaIlii

b) CRM mnpaiitoe 6€3 yyacTi CriBpOOITHUKIB

B) ABTomaTnuHe BUIaJICHHS] HEMOTPIOHMX KOHTAKTIB

I') CRM crae meni edextuBHOO uepe3 Al

11. SIx CRM-cucrtema Moke BILTMHYTH Ha PIBEHb MPOJIaXKIB Y KOMIaHIi?

A) Tlokpartirye 001K KIII€HTIB, aBTOMATU3Y€ MPOLIECH Ta MiJIBUILY€E €(EeKTUBHICTh
KOMYHIKaIii

b) CRM He BIUIMBa€ Ha piBeHb NPOAAXKIB

B) 361sb11y€e KUTBKICTD PYYHOT poOOTH

I') Ycknagnioe poboTy BIAILTY MPOAAXKiB

12. o € BaxxuBUM (HaKTOPOM yCHIIIHOTO BripoBakeHHs CRM?
A) HaBuanHs mepcoHay Ta ajarnrailisi CHCTeMH JI0 ToTped Oi3Hecy
b) Biacytnicts inTerpaiii CRM i3 MapKeTHHTOBUMH 1HCTPYMEHTAMU
B) Bukopucrannss CRM nutie ass 30epexeHHs] KOHTaKTIB

I') IrnopyBanHs BiATYKiB CIIBPOOITHUKIB 110,10 po6oTn CRM

13. Sxuit KPI BUKOpHUCTOBYEThCS Uil BUMIpIOBaHHS €(EKTUBHOCTI 3alydeHHS
MOTEHITIHHUX KITi€HTIB yepe3 CRM?

A) Lead Conversion Rate

b) CLV

B) Churn Rate

I') CPC

14. Slx CRM-cuctema Mmoxe nonomorty y 3umkeHHi Churn Rate?

A) ABTOMaTH3aIlisl KOMYHIKaIliM Ta IEPCOHAN30BaHI MPOIO3HIIii sl KIIIE€HTIB
b) BincyTHicTh aHATITUKY TIPO KITI€HTIB

B) BingMoBa Bij B3aEMoIi1 3 HCAKTUBHUMU KIIIEHTaAMHU

I') CRM He BIiMBa€e Ha piBeHb YTPUMAHHS KITI€HTIB

15. SIxi ocroBHI Buroau npuHocuTh CRM miis kimieHTiB?

A) Iokparena nmepcoHaizallis B3aEMO/Iii Ta MIBUIKA i ATPUMKA
b) BincyTHicTh KOMyHIKaIIii 3 TpeICTABHUKAMH KOMITaHi1

B) YnoBinbHeHHST 00p0OOKY 3amnTIB

I') CRM He BIuMBa€ Ha TOCBIJ KJIIEHTIB
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TE3AYPYC
Ananiz mpagiky — nocnijpkeHHs iHGopMalii IUIIXOM CIIOCTePe-KEHHS TTOTOKIB
Tpadika (HAsBHICTb 1 BIJCYTHICTh IEpECUIaHHS JAHUX, KUIBKICTh OJIOKIB JlaHUX,
HaIpPsIMOK NEPECUIIaHHA TOILIO).

I'noébanizayia — 3araJbHOCBITOBHI MPOIEC 3JIUTTS KOMIIOHEHTIB JIIOJICHKOT
LUMBUII3aIlll, BKJIIOYAIOYM MPOLEC PO3MOBCIOKEHHS 1HGOPMALIITHUX TEXHOJOTIMH,
MPOJYKTIB 1 CUCTEM B YCbOMY CBITI, 110 HECE 3a COOOI0 E€KOHOMIYHY 1 KYJbTYpPHY
IHTETpauio.

Inmepuem-komepuyia — eIEKTPOHHA KOMEPIIisl, 0OMEKEHA BUKOPUCTAHHSIM TUIBKU
KOMIT I0T€pHOi Mepexi [HTepHerT.

Ingpopmauiiino-komynikauiiini mexnonoczii (IKT) — ninecnpsiMoBaHa CyKyMmHICTb
METO/11B, TPOLIECIB, KOMYHIKAI[iil, MEpeX Ta MPOrpaMHO-TEXHIYHHUX 3aC001B, 00’ €JTHAHUX
y TEXHOJIOTIYHUM JaHIIOT, 10 3abesneuye 30upaHHs, 30epiraHHs, OOpOOJICHHsS Ta
nepenaBaHHs iHGOpMaIlii 3 METOIO MiABUIICHHS €()eKTUBHOCTI TISITBHOCTI JIFOJIEH.

Inmepnem-mapkemunz — CyKymHICTH MeTOAIB I[HTEepHET-KOMeEpIIii, IO
CIpsIMOBaH1 Ha 30UIbIIEHHS €KOHOMIYHOI €(EeKTUBHOCTI CaWTIB 1 MICTATh [HTEpHET-
pekiamy Ta iHI GOpMH 3aly4eHHs BiJIBiyBauiB, METOJM YyTPUMAHHA BiJIBilyBayiB Ha
caiTi, 3a0€3MeUeHHs KYIBJII HUMU TOBapiB ab0 MOCIyT, MPOIMOHOBAHUX HA CAaMTi, SKIIO
Taki €, a00 BUKOHAHHS IHINIUX i, METOJIU CTBOPEHHsI MOCTIHHOI ayauTopii calTy i
MEPEKHOTO CITIBTOBAPUCTBRA.

Ingpopmayinni pecypcu — e inopmairis, 10 Mae MIHHICTh y TIEBHIN peaMETHIN
obJacTi 1 MOke OyTH BUKOPHCTaHAa JIFOMHOIO B EKOHOMIUHIHM TISUTBHOCTI JJTsI TOCSATHEHHS
II€BHOI METH.

Ingpopmayiintna exonomika — €ISKTPOHHA CKOHOMIYHA [ISUIBHICTH, JIE
nepeBakae ToCTojJapchka AISUIBHICT Y cdepi  iHPOpMAIIHHUX  TOCHYr, iX
BUPOOHUIITBA Ta OOMiHY, JI¢ OCHOBHUMH pecypcaMu € iHpopmallis Ta 3HaHHS.

Ingpopmauniino-exonomiunuii npocmip (IEII) — cyxkynHIicTh iH(GOpMaIiHHUX
pecypciB  €KOHOMIYHOI CHCTEMH 1 TEXHOJOTiM iX o0O0poOneHHs, 30epiraHHs Ta
nepenaBaHHs, 1HGOPMAIIMHMX CHUCTEM 1 TENEKOMYHIKAI[IMHUX  MEpex, IO
(GYHKITIOHYIOTh HAa OCHOB1 €ITMHUX MPUHIIMIIB Ta 3aTAJIbHUX MTPaBUIIL.

Mapkemunz  63aemo00ii  —  TO-TIepIIe,  IEPCICKTUBHA  KOHIICTIIis
Mi-TIPUEMHUIITBA, OPIEHTOBAHA HA OXOAJIEHHS BCIX PECypCiB 1 BUIIB JisTb-HOCTI B
mpolieci opraxizaiii, TIaHyBaHHs 1 yMpaBIiHHS KOMYHIKAIisIMU 31 BCIMa Cy0'€eKTamMu
PUHKOBO1 MEpEXi Ha KOXKHIN CTalii )KUTTEBOTO UKy ToBapy. KoHmemnirisi, opieHTOBaHA
Ha JIOBFOCTPOKOBI B3a€EMHHH 3 KJII€H-TOM 1 Ha 3aJIOBOJICHHS IiJICH CTOPiH, 0 OepyTh
y4acTh B KOMyHikauisgx (omnepauisix). Ilo-mpyre, mMeron opranizaiii MapKeTHHTY 3a
MPUHIUIIOM PO3MOJITY, PO3LMIUPEHHS BiAMOBIIAIbHOCTI 32 BUKOHAHHA MOro (pyHKIIii
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cepell BChOro mepcoHainy ¢ipMH Bija MpaliBHUKA, 0€3MOCEPEIHBO OOCITY-TOBYHOYOTO
KJIIEHTA, 10 BULIOTO KEPIBHUIITBA.

Mapkemunzoea cucmema — CYKYIHICTh COIIaJbHO-€KOHOMIYHHUX YTBOPEHb
(eJIeMEHTIB) PUHKOBOTO MPOCTOPY (CEpelloBUIlA), IO BOJOMAI-FOTH CaMOCTIHHICTIO 1
LUTICHICTIO 1 10 3HAXOJIAThCS B Oe3nepepBHIN B3a-eMOJli 3 NpUBOLY (OpMYBaHHS 1
PO3BUTKY MOIMUTY HA TOBApH 1 MOCIYTH 3 METOI0 OTpUMAaHHs NpUOyTKy. MapkeTuHrona
CUCTEMa BKJIIOYA€ HACTYI-HI €JeMEHTH: (ipMa-IpoAYyLEHT, QipMa-NmocTadabHHUK,
(ipMa-KOHKY- pEHT, (ipMa-TIOCepEIHUK, CIIOKUBAY (PUHOK).

Mapkemunzogi docnioxncenna — 301p, cucTemMaTH3allis 1 Ol{IHKa 1H-GopMallii o
PI3HUX acneKTax MapKETUHTOBOI JISJIBHOCTI.

€Eounuit  ingpopmayinnui npocmip (€II) — ue cykynHicTs 1H(OpMaIii,
TEXHOJIOT1i 11 00po0IeHHs, 30€peKeHHs Ta MepeJaBaHHs, 1110 (PYHKI[IOHYIOTh HA OCHOBI
€IMHUX TPUHIIMIIB 1 32 CMIUJIbHUMHU MPABUIIAMHU.

Po3pooka CRM — po3po0Oka 1 BIPOBAKEHHS CUCTEMH W KOHIIET-11ii poboTH 3
KJIIEHTaMHU KOMTIaH1i, KOMIUIEKCHUH MIAXIJ 10 3a]y4eHHs, MPOJIaXKiB 1 00CIyroByBaHHs,
M0 Jla€ KOMIIAaHII 3HAaYyHI KOHKYPEHTHI TMepeBarn 3a paxyHOK OINEPATUBHOTIO
BIJICTE)KYBAHHS CTaHy MpOAAXIB, BeAeHHA 1H(OpMaIi Mpo MOTEHI[IWHUX KIIEHTIB,
HaJaHHS SIKICHOTO CEpBICY.

Cnam — TIOBIJIOMJICHHSI, III0 TIPUCHJIAIOTHCS OJIepKyBada BiJl HEBIIOMUX HOMY
ajzpecariB, sSIKUM OJIEp)KyBaul HE HaJlaBaJM Ha I 103BUI. Haifuacrime Tepmin "cram"
BXKHUBAETHCS Y CEHCI "TOITOBUM criaM".

Vuisepcanona xomepuin (U-commerce) — 1e MOXKIMBOCTI 3iHCHIOBATH
KOMEPIIIHI A1l 3 €IEKTPOHHOT'O MPUCTPOIO Y Oy Ab-AKHI Yac.

Enekmponna komepuyia — TEXHOJIOTs, 1m0 3a0e3meuye MOBHUM 3aMKHEHUN ITUKII
Oi3Hec-orepallii, SKMi BKIFOYA€ 3aMOBJICHHS TOBApy/NOCIYTH, MPOBEJACHHS TUIATEKY
TOIO, IO TPOBOJATHCS 3 BUKOPHUCTAHHSIM ITUGPOBUX TEXHOJOTIH 1 3a0e3MeuyroTh
nepeady MnpaB KOPUCTYBaHHS a00 BIACHOCTI IOPHAMYHHX YW (DI3MYHUX OCIO 1HIITUM
ocobam.

Enekmponna nowma (E-Mail, abo Mail) — 1) mnpomec oOMiHy
MOBI-OMJICHHSIMH, 10 TIEPECUIIAIOTHCSI KOPUCTYBauYaMU IIPOTPaMHO-TEXHIYHUX 3aC001B,
0 J1a€ 3MOTYy BIAMPaBIATH 1O iHGOPMAIiHIA Mepexi 4u KOpec-TIOHACHTamu; 2)
KOMITJIEKC OTPUMYBATH KaHajJaMH 3B'SI3KYy TOBIIOMJICHHS B €JICKTPOHHOMY BHIJISAL 3
OJIHI€1 €JIEKTPOHHOI CKPUHBKH HA 1HIITY.

Enexkmponna nowma (3 anri. e-mail) — mpuiiom i mepemgada MoBiJIo-MJICHb 3a
JIOTIOMOT 010 Mepexi [HTepHeT.

Enexkmponnuii mapkemumnz (3 anri. electronic marketing) — TeXHO-JIOTIA
MAapKETHUHTY 3a JOMOMOT'00 Mepexi [HTepHeT.
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Egexmugnicmey peknamu — CTyniHb i1 peKJIaMHUX 3aC001B Ha CIIO-)KMBAYiB Ha
KOPHUCTh PEKJIAMO/IaBIIA.

Call-yenmp — 1iuTerpoBaHa Teae(OHHO-KOMII IOTEPHA CHUCTEMa MpUIIMaHHS,
pO3MOAIECHHS. Ta 00poOJIeHHs TenedOHHUX J3BIHKIB, KA CIPSIKEHA 3 KOMIT IOTEPHOIO
0a3010 gaHuX, poOOTY AKOi 3aMHUKAE JIOJUHA-OTIEPATOP.

B2B — (6i3Hec mJisi OU3HECY) — CEKTOP B3aeMOJIIl MK IOPUANYHUMHU 0coOaMu 1
OpraHi3allisiMu.

B2C — (6i3Hec mjid CHOXMBaya) — CEKTOpP B3aeMOAIl MDK IOPUAMYHUMHU 1
($13MUHUMH 0COOaAMHU.

B2G — (Oi3Hec juis ypsiy) — CEKTOp B3aeMOJIi MK IOPUAMYHUMH OcoOamu 1
Jep>KaBHUMHU OpraHi3allisiMu.

C2C- (croxuBay JJ1s1 CIIOXKKUBaya) — CEKTOP B3aEMOJIIT MK (DI3UUHUMH 0COOaAMH.

G2C (ypsin st CIIOKMBA4a) — CEKTOP B3a€MO/IIT MK JICp)KaBHUMH OpraHi3allisiMu
1 GI3UYHUMH 0COOAMH.

CRM-cucmema — KOHIIEIIliS 3a0€3MCUCHHS MOBHOTO IHKIIY CYIPOBOKCHHS
KJIEHTIB, IO J03BOJIAE KOHCOJiAyBaTH 1H(MOpMAIiI0 Npo KIi€HTAa 1 3poOuTH ii
JOCTYITHOK YCIM MAPO3JiJIaM KOMITaHii, a TaKoX YHNOpSAAKYBaTH yci cTamii
B3aEMOBITHOCHUH 3 KJI€HTAaMH — BiJ MapKETHHTY 1 MPOJaxy 10 MiCIANPOIAXKHOTO
00CITyroByBaHHS.

CRM-cucmema (Customer Relationship Management —  ymopaB-TiHHS
B3aEMUHAMH 3 KJII€EHTaMH) — II€ KOMIUIEKCHA iH(opmaIliifHa cucrema 1mo poOoTi 3
iH(opMalIi€ro s MiABUIICHHS €¢()eKTUBHOCTI i TPUOYTKOBOCTI O13HECY: aBTOMATH3AII1s
Ta ONTHUMI3aIis Oi3HEC-TPOIECiB, HANIPABJICHUX Ha B3a€MOJIII0 3 KI€HTaMH (IIPoaaxi,
MapKEeTHHT, 00CIIy-TOBYBaHHS) 3a PaxXyHOK OOJIIKYy IMEpPCOHAJbHUX TEpeBar KIIEHTIB.
CRM- cucrema BkJItouae Habip J0AATKiB, 00'€HAHUX 3arajbHOIO0 Oi3HEC-JIOTi- KOO Ta
IHTErpPOBaHUX B €MHY 1H(OPMAIIIHY CHCTEMY.

SCM-cucmema — inTerpoBaHa cucTeMa IUIAaHYBaHHS ¥ yIpaBiIiHHS MpoIllecaMu
MOCTauaHHA, fKa 3a0e3rnedye KOOPAMHAINI0 1 KOHTPOJb ISIIBHOCTI yCIX YYaCHHKIB
JIAHITIOKKA TTOCTAYaHHS.
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